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THE SPECTATOR: 


Tue Spectator, established in 1868, is a weekly journal devoted 
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HE daily record of accidents is continuously growing as 
T the facilities for their occurrence increase. The whirl- 
wind method of living and doing things that characterizes our 
people, especially in the large cities, is responsible for in- 
numerable casualties, but how many of them are to be classi- 
fied as preventable or purely accidental is an open question. 
One fruitful source of accidental happenings lies in the 
methods adopted in building construction for the protection 
of the public and the employees engaged in the work. Every 
contractor seems to be in a rush to get his job completed at 
the least cost to himself; hence protective measures are treated 
with indifference, if not wholly neglected. In tearing down old 
buildings and erecting new ones the rights of the public to the 
use of the sidewalks with safety are ignored if the contractor 
can save a dollar thereby. We read of these temporary side- 
walks, with their insecure coverings, being crushed by the 
debris thrown carelessly upon them, or the planks giving 
away and precipitating pedestrians to regions below. A lady 
passing the “Flatiron building’ was struck on the head and 
her skull fractured by a hammer dropped by a careless car- 
penter from a scaffold high in the air. Such a casualty is 
called an accident, but it is clearly of the preventable kind, for 
if the scaffold had been properly guarded none of the tools of 
any of the workmen could have fallen to the ground. A car- 
penter might drop his hammer, but if the scaffold was properly 
built the tool would have been stopped instead of being 
launched into space, with the disastrous result mentioned. 
Fulton street, a much-used thoroughfare, has been in a dan- 
gerous and almost impassable condition for over two years, 
from Broadway to the Hudson river, due to the undermining 
of the entire width of the street to accommodate the Hudson 
River Tunnel. In addition, the company has erected a tall 
skyscraper, occupying the entire space on Church street from 
Fulton to Courtland street. While this was being erected, 
Fulton street was planked over and filled with building ma- 
chinery and material. Many accidents have been caused as a 
result of this conversion of a public thoroughfare into a pri- 
vate work yard, and at least one life sacrificed. That more 
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accidents have not occurred to pedestrians from this disgrace- 
ful condition is due to the skill in dodging that New Yorkers 
have acquired through long practice. Accidents of this kind 
could be prevented by the use of proper care and the recogni- 
tion of the right of the public to unobstructed thoroughfares. 
We have city officials who are paid to see that private parties 
do not unnecessarily obstruct the streets, but their eyes seem 
to be closed to many of the violations of the city ordinances 
that are clearly visible to the layman. Accident companies 
are called upon to pay for many so-called accidents that belong 
to the preventable class, and that would not occur if the city 
officials performed the duties for which they are paid. 





HERE is a strong impression that there are many 
mental reservations in connection with the making 
of affidavits required by the New York law when fire 
insurance is procured through licensed brokers from un- 
authorized companies. The propertyowner is required to 
swear that “after diligent effort” he has been “unable to 
procure the amount of insurance required to protect prop- 
erty owned or controlled by him from the insurance cor- 
porations duly authorized to transact business in this State ;” 
and the broker is required to make affidavit that, of his per- 
sonal knowledge, the party desiring the insurance has made 
diligent effort to procure same in licensed companies. It is 
believed that many propertyowners mentally qualify their 
affidavits by saying, under their breath, as it were, “at a satis- 
factory rate,’ or “through my chosen broker,” etc. Cases 
have come to light in the past which indicate that the search 
for insurance in authorized companies is often none too “dili- 
gent.” There is nothing in the law which can be interpreted 
as permitting insurance to be placed in unlicensed companies 
because such insurance cannot be secured from licensed com- 
panies at some ridiculously low rate; neither is there any- 
thing which can be construed as authorizing the placing of 
business in unauthorized companies because the broker can- 
not prevail upon the agents of licensed companies to divide 
commissions with him. The names of parties filing affidavits 
are published at frequent intervals, and agents and companies 
might assist in bringing such business into regular channels 
by reporting the names of concerns which have filed such affi- 
davits without offering the risk to such agents and companies. 
The punishment of a few law-breakers would render other 
propertyowners more cautious about violating the law. 





FUND of ten million dollars has been set aside by the 
A widow of a wealthy capitalist for the purpose of im- 
proving conditions among the poor. It is stated that numer- 
ous plans are being considered as to the best use of this fund, 
and among them is one to provide insurance at lower cost than 
the insurance companies are now charging. Presumably this 
means the industrial insurance companies who for the past- 
thirty years have been the most vigorous exponents of thrift 
for the working classes. What the industrial companies have 
done is familiar to thousands upon thousands of persons, and 
a review of the progress made indicates that whenever expe- 
rience demonstrated that more insurance could be furnished 
at the same cost the increase has been promptly made. The 
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claim is made that in several European countries govern- 
mental life insurance is accorded at rates less than those 
charged in this country. Such a claim will not bear analysis, 
inasmuch as either the government or the employer con- 
tributes part of the cost of the insurance, and the total cost is 
no lower than in the case of companies in this country, which 
are not aided by governmental grants. If the fund of ten 
millions above referred to is used in whole or in part for an 
insurance plan, the cost to the insured can be made lower than 
that charged by the industrial companies, but ultimately the 
entire cost will have to be met by the insured and the fund 
jointly. 





HEN the members of the legislature of any State be- 
come imbued with the idea that the expenses of 
the fire insurance companies are too high, and should be re- 
duced, it would seem to be the natural thing for them to re- 
move that portion of the expenses which they have imposed 
upon the business—viz., taxes—rather than to attempt to 
interfere in such matters as salaries, commissions, etc., for 
which the directors and officers are responsible to the stock- 
holders. The legislators might also remove such restrictions 
as are imposed by anti-compact and valued policy laws, which 
tend to augment the expenses and losses, and thus give evi- 
dence that they are sincere in their desire to have the business 
placed upon a more reasonable footing for the benefit of their 
constituents. As all taxes and fees must be ultimately col- 
lected from policyholders, it is clear that under the present 
system the thrifty thus pay a tax which is avoided by those 
who carry little or no insurance. This is obviously unfair to 
those who have sufficient foresight and caution to insure, and 
by thus guaranteeing the continuance of business, are often of 
great assistance to the community at large. A tax on a tax, 
or a tax on thrift, is not easily susceptible of justification. 





OREST fires have this year manifested an unusual de- 
gree of destructiveness, those in the districts surround- 
ing Fernie, B. C., and Chisholm, Minn., having each wiped out 
property to the value of more than $3,500,000, several towns 
having been wholly or partly destroyed, in addition to the 
standing and cut timber, and thousands of people having been 
rendered homeless. Probably every forest fire is traceable to 
some act of carelessness, and constant vigilance and care are 
necessary to secure immunity from such fires. One Pennsyl- 
vania lumberman has been quoted as saying that his company 
not only cleans up the wastage in the forest, but every man in 
its employ has for thirty years “had positive orders, when he 
sees a smoke on our land or any one’s else, to drop his work 
at once and go put that fire out.” The result has been that 
the company in question has suffered no appreciable loss by 
fire during three decades. If every lumberman was equally 
careful the forest-fire danger would be greatly reduced. 





IRE losses in the United States and Canada during Au- 
F gust last aggregated $23,123,000, according to The 
Journal of Commerce. This is a larger sum than the losses in 
any preceding month this year, except January and April, and 
is much greater than is usual in any of the summer months. 
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Nearly $5,000,000 of these losses is attributable to the fires in 
the Fernie (B. C.) district, and at New Orleans. The first 
eight months of the current year have rolled up a property loss 
by fire of $164,004,500, or far more than the total annual loss 
reached but a few years ago. With a constantly increasing 
fire loss the underwriters must use great care or their losses 
and expenses will outrun their premiums. 


FIRE. INSURANCE TOPICS 


NEW YORK SURVEYS. 


E. K. Beddall, who recently severed his connection with the firm of 
Hall & Henshaw, announces his association with Lyman E. Thayer. 
under the corporate name of E. K. Beddall & Co., Inc., Mr. Beddall 
being president and Mr. Thayer secretary and treasurer of the com- 
pany. The long experience of Mr. Beddall, his high character and 
large circle of friends, and the excellent facilities of the new firm for 
caring for its customers’ interests, thoroughly warrant the prediction 
that its business will be successful from the start, and will continue 
to grow in prestige with the passing years. 

The Alliance of Philadelphia has commenced writing automobile 
insurance here through Platt & Jeremiah, 63 Wall street. 

A. J. Kellock & Co., an agency composed of Andrew J. Kellock 
and A. Gordon Voorhees, have opened for business at 150 Montague 
street, Brooklyn. 














The regular sessions of the Exchange were resumed yesterday. We 
were informed on Tuesday that an important question affecting 
branch offices was liable to be called up at the meeting appointed for 
yesterday. Objection has been made to the appointment of Williarm 
Sohmer as the Metropolitan district agent of the German Alliance, 
because he holds appointments as branch agent for the Phoenix of 
London, Phcenix of Hartford, Northern of London and the Hilliard 
agency companies. It is claimed that the agreement never contem- 
plated that a chief agent should be also a branch manager. There 
was a report yesterday morning that the question would be settled by 
the resignation of Mr. Sohmer as branch manager and the transfer 
of the business to his son and former clerk, but an inquiry failed to 
confirm the report. The point involved is the great advantage held by 
a chief agent in the matter of commissions over the ordinary branch 
manager. As an agent he can accept an unlimited commission from 
the German Alliance, and is in a better position to command control 
of brokers’ risks. 

The Pease & Elliman firm has incorporated its insurance business 
and established an office for the same on Madison avenue and Forty- 
second street. Because this corporation is, in fact, the same concern 
which operates a real estate office in two other localities, one of them 
downtown on Liberty street, the arbitration committee has ruled that 
the corporation is not eligible for a branch agency. This position has 
been vigorously assailed by Manager Richards of the North British 
and Mercantile, and also by the London Assurance, and they have 
filed a strong protest against the refusal with the Exchange. Pro- 
vided the Pease & Elliman corporation is bona fide, the Exchange 
has placed itself in an awkward predicament by this action, as there 
are a dozen real estate offices holding branch office commissions with- 
out objections; and if it be said they are brokers, the answer is that 
under the new rules, adopted in June, all branch managers may carry 
on a brokerage business ad libitum. 

It is understood that the question as to the application of the 
coinsurance clause to the agreed liability mentioned in the receipts 
given by the warehousemen for furs held on storage has not been 
settled. It came up in the Abraham & Straus loss, but the companies 
virtually, though not formally, waived it, reserving to themselves the 
privilege of different action later on. There is no doubt that millions 
of dollars on furs in storage warehouses, insured by the warehouse- 
men for whom it may concern, are subject to the coinsurance clause 
(either full or eighty per cent) applied to the value of the property, 
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which, in fact, may be an entirely different thing from the “agreed 
liability.” It is anticipated some concert of action on the part of the 
companies with the warehousemen may be suggested. 

The matter of amended rates on brick and frame dwellings and 
contents is under consideration by the rate committee of the Ex- 
change. The companies are now receiving at least fifty per cent 
higher rates on this class than ever before. Prior to the organization 
of the Exchange, the dwelling rates were wide open, without any 
advantage from any coinsurance clause whatever. Now, in addition 
to better rates, the companies are protected against insufficient in 
surance by a compulsory eighty per cent clause. 

The Brooklyn branch offices object to their colleagues in Man- 
hattan and Bronx being favored in the territory in which they are 
permitted to write more than the Brooklynites. In the latter case the 
agents’ territory is restricted by boundary lines, but in this city branch 
offices can write anywhere in the city, provided they are confined to 
the classes permitted to be written by such offices. An amendment to 
the agreement has been prepared to eliminate this inequality. 

Certain independent adjusters are aware of the discipline applied 
to one of the approved adjusters for companies, and are remarking: 
“There! You see the adjusters on the inside are just as bad as those 
cn the outside, and why should we, who have to fight for our business. 
be held up as black sheep when there are others?” 

A handsome silver service set, consisting of seven pieces, was pre- 
sented to Col. A. H. Wray, United States manager of the Commercial 
Union, to commemorate his twenty-fifth anniversary with the com- 
pany. 

Theodore Harris, a well-known Metropolitan district adjuster, is 
dead. 


BOSTON AND VICINITY. 


Besides having secured the offices at 15 Central street, now occupied 
by Elmer A. Lord & Co., Dewick & Flanders have added to it the 
offices occupied by Prescott Chamberlain, 17 Central street. Mr. 
Chamberlain will be associated with Dewick & Flanders, who will 
take over his entire business. The many friends of all concerned 
hope that the new arrangement will be mutually beneficial. 

H. R. Thurston, formerly of the engineering force of the National 
3oard of Fire Underwriters, has been appointed to a position on the 
staff of the New England Bureau of United Inspection, succeeding 
B. G. Ray, resigned. 

The Massachusetts supreme judicial court, in the case of the In- 
surance Commissioner vs. the Atlas Mutual Insurance Company, 
holds that, speaking generally, the insurer’s liability in case of loss 
is determined by the proportion which the amount insured bears to 
the total amount insured—in re, coinsurance clause and insurer’s 
liability. 


CHICAGO AND THE WEST. 


Thrasher Hall, the well-known independent adjuster, as already 
announced, has opened an office at 159 La Salle street, Chicago, and 
is open to serve companies in Illinois, Kentucky, Indiana, Tennessee 
and the Western and Southern States generally. Mr. Hall has been 
in the insurance business for thirty-two years, and has been adjusting 
since 1882. He is the author of “Hall on Insurance Adjustments.” 

A course of lectures on the Dean Schedule, or Analytic System, 
is to be delivered before the Fire Insurance Club of Chicago, during 
the approaching winter, by H. M. Hess. That the analytic system has 
grown in popular favor is attested by its adoption in many cities 
and towns in Western Union territory and in some of the so-called 
“excepted cities,” notably Chicago. The present plan comprises three 
lectures, as follows: November 24, 1908, “Analytic: System: the 
Philosophy of the System.” January 26, 1909, “Methods of Opera- 
tion; A, Construction; B, Occupancy. February 23, 1909, “Methods 
of Operation; C, Protection, (1) Public, (2) Private; D, Exposures.” 

R. N. Trimingham, secretary of the Chicago Underwriters Associa- 
tion, found a bouquet of American Beauty roses on his desk last 
Wednesday morning, the gift of one of the local agents who is too 
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modest to allow his name to be mentioned. In the evening of the 
same day Mr. Trimingham and his family were regaled at a dinner 
given in his honor at the Union League Club by some of his church 
friends. He was also presented with a purse of gold by members of 
the association, in celebration of his seventieth birthday. It is con- 
fidently hoped that this beloved veteran will for mdny more years 
continue his usefulness to his associates. 

John G. Barnett, for many years in the local office of the Home of 
New York at Chicago, expects to take up his residence in Los Angeles, 
Cal., the latter part of September, and open a local fire insurance 
office there. 

The committee on publicity, recently appointed by the Western 
Union, will aim to keep legislators and the insuring public posted on 
fire insurance matters. If the efforts of this committee, which is 
composed of men who stand high in the business, prove successful. 
much adverse legislation will be prevented and a better feeling 
between policyholders and the companies will ensue. 

The programme of the Western Union meeting, to be convened 
on the oth inst. at Frontenac, was completed several days ago by 
the special committee and placed in the hands of Assistant Secretary 
Hatch of the governing committee by Chairman Gallagher of the 
7Etna. The meeting promises to be devoid of excitement. Outside 
of routine business the general subject of independent rating bureaus 
will be discussed. Another subject tc come before the meeting is 
the matter of commissions paid on whiskey business. It seems that 
some of the members have been accused of paying more than fifteen 
per cent. 

The General Fire Extinguisher Company has closed a contract 
with the J. I. Case Thrashing Machine Company, Racine, Wis., whose 
insurance is carried in the New England mutuals; also with the 
Agaar Packing Company at Des Moines, Ia. 

The Studebaker Bros. Manufacturing Company of South Bend 
is equipping its new administration building, constructed of rein- 
forced concrete, with the Manufacturers sprinklers. 

United States Manager Brewster of the Scottish Union and Na- 
tional was noted in Chicago on Thursday. 

The Federal Union Insurance Company of Chicago, which com- 
menced business August 4, has appointed Rollo, Webster & Co. as 
Cook county agents. The new company assumes the marine business 
of the Federal Lloyds. The company has applied for admission to 
Ohio. Michigan will be the next. 

Chas. G. Stone, formerly examiner in the Western department of 
Sun Insurance Office, has been appointed special agent for Minnesota, 
North Dakota and part of South Dakota, with headquarters at 
Minneapolis. The remainder of South Dakota and Nebraska and 
Wyoming goes to O. W. Chapin, with headquarters at Omaha. 





NOTES FROM PHILADELPHIA. 


The Evening Bulletin of this city, in a recent editorial on the fire 
losses in the United States, recognizes carelessness in the construction 
of buildings as being in a great measure responsible for such a large 
total, but at the same time points out that carelessness as to every- 
day precautions is also a prominent factor in bringing it about. It 
says in conclusion: 

The less tangible, more elusive evil is the habitual carelessness 
about small things which often invites the initial flame. As there is 
such a crime as involuntary manslaughter and a penalty for it, why 
should our laws not recognize “involuntary arson,” and punish it, too? 

The fact that the firemen of Johnstown, Pa., stood by on Friday 
night last and saw the municipal crematory burn while they were 
helpless, due to a water famine, caused underwriters much uneasiness, 
and it is felt that the lesson learned will result in an early improve- 
ment of the fire defenses of Johnstown, or an advance in rates com- 
mensurate with the extra hazard. 

By a recent decision of the executive committee of the Philadelphia 
Fire Underwriters Association, it is not now permissible to issue 
policies in which the subject of insurance is divided into two or more 
items without specifying the amount applying to each item, unless 
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the ninety per cent reduced rate average clause is attached. Formerly 
such forms have been passed with the eighty per cent reduced rate 
average clause and pro rata clause attached. Of course the attaching 
of the one hundred per cent clause permits of a reduction of ten 
per cent in rate. 

Hertel & Van Roden have been appointed second agents of the 
Birmingham Fire of Pittsburg for Philadelphia and vicinity. 

John G. Kase, the well-known broker, has been selected by F. C. 
Sturtevant as manager of the office which he has opened in the Man- 
hattan building, in connection with his recent appointment by the 
California Fire, to take charge of its Eastern department. 

Following is a statement of the premiums collected in this city 
during the six months ending June 30, 1908, and the comparison for 
the corresponding period of 1907, as per returns filed with the Phila- 
delphia Fire Insurance Patrol: 

1908. 
$590,679 
122,634 
122,711 
426,738 
642,633 

91,206 

91,855 
203,544 


1907. 
$620,907 
117,156 inc. 
115,500 inc. 
434,978 dec. 8,240 
675,095 dec. 32,462 
91,720 dec. 514 
92,582 dec. 727 
186,983 ine. 16,561 
650,384 dec. 55,705 


dec. $30,228 
5,478 
7,211 


Philadelphia companies 
Philadelphia mutual companies.... 
Pennsylvania State companies 
New England companies 

New York companies 

New Jersey companies 

Southern companies 

Western companies 

Foreign companies 





$2,886,679 $2,985,305 dec. $98,626 


President J. Henry Scattergood, of the Union Insurance Company 
of this city, states that the duties of the office of vice-president, 
as performed by William H. Kilpatrick, who recently resigned, will 
be so divided among the office force as to make it unnecessary to fill 
the position at present. 

The Philadelphia Fire Underwriters Association has given notice 
of the following changes in the list of agents signers of the 
agreement of April, 1897: Added, Hertel & Van Roden for Birm- 
ingham Fire, William C. O’Neill for Svea. Removed, William W. 
Allen & Son for Svea, D. J. Walsh’s Sons for Washington of Seattle, 
Wash. 





THE MIDDLE STATES. 


—The Virginia Fire and Marine has placed its general agency for Pennsylvania 
outside of Philadelphia with Logue Bros. & Co., Pittsburg. 

—The California Insurance Company has been admitted to New Jersey. East- 
ern Manager Frank C. Sturtevant has opened his office in Philadelphia. 

—Louis S. Morgan, for forty years connected with the Home of New York and 
manager of that company’s New York State farm department, died last week at 
Syracuse, N. Y., aged seventy-five years. Mr. Morgan was retired by President 
Snow in February, 1908. 





THE NEW ENGLAND FIELD. 


—William H. Fey has resigned as secretary of the Quincy Mutual Fire of 
Quincy, Mass., and James F. Young has been appointed his successor. 

—William H. Norris, for the past three years associated with Dewick & 
Flanders of Boston, died last week after a short illness. He was seventy years 
of age, and for many years a prominent figure among Boston agents. 





THE WEST. 


—I. W. Canfield, Ohio State agent of the American of Newark, has resigned, 
owing to ill health. 

—The Imperial Fire of Denver will inaugurate a farm department October 1 
under the supervision of A. E. McCrystal, formerly of Lincoln, Neb. 

—The Western Union has created a bureau of publicity to furnish information 
regarding insurance legislation. The committee appointed to take charge of the 
work is made up as follows: W. N. Johnson, P. D. McGregor, E. T. Campbell, 
W. H. Sage, T. E. Gallagher. 

—The order of business for the annual meeting of the Western Union, which 
is in session at Frontenac, in the Thousand Islands, has been issued. Aside 
from the regular routine, the only special features are consideration of policy 
forms and the electrical-exemption clause. 

—The Sun of London has completed the reorganization of its Northwestern 
field. Charles G. Stone, who has been an examiner in the Western department, 
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has been promoted to special agent for Minnesota, North Dakota and part of 
South Dakota. O. W. Chapin, who was F. K. Lundy’s assistant, will have 
Nebraska, Wyoming and part of South Dakota. 

—We are advised that the Illinois National Fire of Springfield, Ill., has ceased 
writing surplus business, except that the company will accept some of the re- 
newals on the more desirable class of business that is now on its books. This 
company in starting adopted the plan of doing business direct with the insured 
in its home State. It is now stated that this business proved to be so much more 
satisfactory than the surplus business that the company from now on is going 
to devote all of its time to this class of business. The success of the company in 
securing this business is said to have been quite unusual. While this is but the 
second year of the company’s existence, its premium income in the State of 
Illinois is now going along at the rate of $125,000 a year. Practically all of this 
premium income is on preferred agency business. 





THE SOUTH. 


—George C. MacGilvray has been appointed State agent of the Shawnee Fire 
for Virginia and West Virginia. 

—The Aachen and Munich has been elected to membership in the South- 
Eastern Underwriters Association. 

—The German Union Fire of Baltimore is preparing to enter Kentucky through 
the general agency of H. G. Hoffman of Mt. Sterling. 

—The net loss of the Sun of New Orleans by the fire which occurred in its 
home city on August 30 will be between $15,000 and $20,000. 

—Eugene Pillow, a prominent insurance man of Columbia, Tenn., member of 
the firm of Pillow & Sheppard, died suddenly a short time ago of heart trouble. 

—J. T. Dargan, Jr., of Atlanta, Ga., has been appointed special agent and in- 
spector for the Continental in the Carolinas, under General Agent Charles F. 
Hard. 

—The progressive and well-known general agency firm of Gross R. Scruggs 
& Co., Dallas, Tex., have nearly completed a new office building on Commerce 
street, Dalas. 

—L. B. Alexander of Charlestown, W. Va., has been appointed special agent 
for Maryland, West Virginia and North Carolina by W. A. Fowler & Co., general 
agents at Baltimore. 

—The Austin Fire and the Commonwealth Fire of Dallas, Tex., are jointly 
erecting a handsome office building in the residential section of Dallas, which 
will cost, together with the ground, over $25,00\. 

—Seventeen fire and life insurance companies have failed to file tneir semi- 
annual statements with the Georgia Department, and are, in consequence, auto- 
matically debarred from doing business in that State until next January. 





THE PACIFIC COAST. 


News [of the Pacific Northwest.. 
[FROM OUR OWN CORRESPONDENT. ] 


After several months of delay the insurance, said to have amounted to 
$130,000, on the steamship ‘‘Saratoga,’’ wrecked on Busby Island, near 
Valdez, last March, has been paid to the Alaska Steamship Company. 

The Alaska-Yukon-Pacific Exposition Association is figuring out a plan 
whereby it can purchase fire-fighting apparatus which will be of the 
pattern and style now used by the city of Seattle, and which would be 
taken off their hands after the fair by the city, to be used in contem- 
plated improvements. The grounds will also be equipped with fire alarm 
boxes of the pattern also used by tne city. 

Following the move of Lee McKinsie, manager of the Washington In- 
surance Board, in which he recently reduced the residence rates of 
Seattle, and which was supposed to have been on account of improve- 
ments, the non-board companies have arranged their own rates. 

There is a severe fight on against the renomination of Insurance Com- 
missioner Schively. WASHINGTON. 

Seattle, September 2. 














The Insurance Year Book for 1908. 


As indispensable as the Insurance Department reports to the man in the 
insurance business, and of greater value, is The Insurance Year Book, published 
by The Spectator Company, 135 William street, New York, the “red book,” 
covering 1400 pages of fire and marine insurance information, and the “blue 
book,” with 1100 pages devoted to life, casualty and miscellaneous insurance. 
The two volumes for the current year are now out, and can be had from the 
publisher singly for $6 or $10 for the two. For thirty-five years The Insurance 
Year Book has appeared annually, “expanding year by year with the growth of 
the insurance business and adding new features to its mass of information as the 
conditions demanded. Its present development is the result of a series of evolu- 
tions similar to those through which the insurance business has passed.” In 
the fire insurance volume the increase in pages over previous years is about 300. 
The section of “fire departments and water supply” now comprises 500 pages. 
Either volume contains the names and addresses of over 40,000 agents. We note 
a new table showing remarkable conflagrations, from that of Sodom and Gomor- 
rah to that of Chelsea, Mass. The information about individual companies of all 
kinds, about insurance in foreign companies, and about the statutery require- 
ments of States, is as near complete as human endeavor can make it. The ana- 
lytical tables of business are quite elaborate and illuminating—The Weekly 
Underwriter. ‘ 

I have received a copy of the Life and Casualty volume of The Insurance Year 
Book for 1908, and find the “Casualty and Miscellaneous Section” unusually 
complete and satisfactory this year, for I note with pleasure that you have added 
several new statistical tables that should Reeve of great value to all who are in- 
terested in this branch of insurance.—E, . DeLeon, First Vice-President Cas- 
ualty Company of America. 
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“UNDERWRITERS AT LLOYDS.” 


No Funds to Protect Any Lloyds Policies Except Marine—Its 
Gambling Policies Criticised by London Papers General- 
ly—Its Transactions all Done in Secret—Publicity 
Demanded—Parliament Likely to Interfere 
With Their Irresponsible Business. 

The value of a Lloyds policy of insurance is being much questioned 
in London, as well as in this country, owing to the recent discovery 
that several members of a group of Lloyds underwriters were unable 
to meet their obligations because of heavy losses incurred under their 
fire insurance policies. The doubts raised as to the solvency of such 
group does not apply to marine risks covered by a Lloyds policy, 
for such are guaranteed by a deposit of £5000 paid by each member to 
trustees to meet marine losses. But there is no such guarantee for 
any other policy written by “underwriters at Lloyds,” consequently 
they must be taken upon faith. The risk under a Lloyds policy is 
assumed by individuals, each pledging himself for such an amount 

as he chooses to accept. The contract reads as follows: 

Now Know Ye, that we, the Insurers, do hereby bind ourselves, 
each for his own Part, and not One for Another. our Heirs, Execu- 
tors, Administrators and Assigns to pay and make good to the said 
Assured, his or her Heirs, Executors, Administrators and Assigns, 
all such Damage and Loss by Fire, within seven days after such loss 
is proved; and that in proportion to the several sums by each of us 
subscribed against our respective Names, not exceeding the respec- 
tive Sums aforesaid; as may happen to the subject matter of this In- 
surance, or any part thereof, during the continuance of this Policy. 
No claim to attach to this Policy for Insurrection, Riots, Civil Com- 
motion or Military or Usurped Power. If the Assured shall make any 
claim knowing the same to be false or fraudulent as regards amount 
or otherwise, this Policy shall become void. and all claim thereunder 
shall be forfeited. 

In Witness whereof We have subscribed our Names and Sums of 
Money by us Insured. 

The individuals signing the policy may all be wealthy men, but 
there is no assurance of that fact, and no guarantee that a claim 
arising under such a policy will be paid, for there is no fund created 
and pledged to that end. 

The business at Lloyds is done by a large number of persons, who 
divide themselves into groups, ten, fifteen or twenty, or even more, 
uniting to assume a certain risk. Each selects such risks as suit him, 
so that the same persons do not always appear in one group. As a 
matter of fact, the Lloyds members usually execute a power of 
attorney, authorizing a specified officer of Lloyds to sign his name 
for him, and this officer assumes such risks in his behalf as his judg- 
ment dictates under the general instructions from the principal. It is 
simply a “gentlemen’s agreement,” under which a certain number of 
persons agree to assume a portion of the hazards of business, but 
the individual responsibility can be made to extend no farther than 
is specified ; that is, no one person can be made responsible for the 
whole amount underwritten, but only for his proportionate share. If 
the group should repudiate a claim made under one of these policies 
and refuse payment, the insured could recover only by suing in the 
English courts each individual who had signed his policy, obtaining 
judgment against each, and collecting by execution—if tangible prop- 
erty could be discovered. 

It will thus be seen that while Lloyds marine policies are probably 
adequately protected by a special fund subscribed for that purpose, 
no other policy issued by “underwriters at Lloyds” has any guarantee 
whatever. They rest solely upon the good faith of the individuals, and 
their ability and willingness to pay their obligations. As there are 
many Lloyds policies issued in this country, it behooves the insured 
to ask himself whether it is better to take such chances in so im- 
portant a matter as insurance or to favor those companies whose 
transactions are matters of public record, whose trustworthiness is 
beyond question, and that comply with the laws of the country in 
which they do business. 

Among the “underwriters at Lloyds” there are some who are pos- 
sessed of so much “sporting blood” that they are willing to gamble 
upon almost any proposition presented to them. They have been 
known to sign policies guaranteeing (or betting) upon the weather 
conditions upon a fixed day in the future; they have written policies 
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upon the hazard of a war being declared; upon the return of a certain 
person to Parliament; upon the appointment of some one individual 
to a cabinet position, and numerous other events of a purely specula- 
tive character that are not subjects of legitimate insurance. At- 
tention was especially directed to this gambling feature of Lloyds 
recently in this country through the placing of policies upon our next 
presidential election, whereby they assumed to guarantee the election 
of Mr. Taft for a small premium. This was no less than a gambling 
wager, such as are reported in the heat of an election contest between 
individuals. Had a legitimate insurance company attempted to sell 
such “sporting” policies it would have been promptly called down by 
the Superintendent of Insurance and its license to do business have 
been summarily revoked. Honést, legitimate business cannot be con- 
ducted on a gambling basis, which is repugnant to the moral sense 
of the community. 

There are a number of fire insurance agents in the large cities of 
this country who sell Lloyds policies to their clients, generally on the 
plea that they cannot obtain the amount of insurance required in the 
regularly authorized companies. That there is a legitimate demand 
for such surplus line insurance is denied by the representatives of the 
regular companies. They maintain that the companies that are duly 
licensed have adequate facilities for carrying all the insurance 
required by even the largest insurers, and that the Lloyds policies find 
a market because they are sold at cut rates. Lloyds underwriters 
have no taxes to pay in this country, nor any of the many other items 
of expense the regular companies are required to pay; they are under 
no official supervision and not subject to the requirements of the 
insurance laws. Hence they can afford to cut rates and to pay higher 
tates of commission to agents and brokers for getting their business. 
If they maintained the same rates that the regular companies are 
compelled to charge to maintain their solvency, there would be few 
Lloyds policies issued in this country. 

But it is not alone fire insurance that the Lloyds dabble in, but 
Lloyds policies are offered insuring against personal accidents, 
burglary, theft, automobile accidents, etc. We have seen one policy 
that covered fire, theft. burglary, accident and various other hazards, 
all in one blanket, or omnibus form, and for a premium that would 
scarcely pay for the fire risk. In fact, they have invaded the entire 
field of insurance, with, possibly, the exception of life insurance. If 
the “sporting” fraternity at Lloyds has not taken up the business of 
life insurance it is probably because its attention has not been called 
to it. But whatever business the Lloyds do in the United States, 
aside from their marine insurance, is done in defiance of all good 
business principles and largely in defiance of law. It is singular that 
our astute men of property who want “insurance that insures” can 
be induced to throw good money away upon a Lloyds policy that, in 
the last analysis, is not to be depended upon in case of a loss occurring. 
That they do buy them to a considerable extent is evidence that our 
agents and solicitors possess persuasive faculties largely developed. 
In the case of propertyowners requiring insurance to large amounts, 
the matter is usually left in the hands of brokers, who secure for them 
such policies as they see fit. This is placing temptation before the 
brokers, who are human and have their own fortunes to look after, 
and the concerns that pay the highest commissions are apt to be 
favored with more or less of their “surplus lines.” The Lloyds cut- 
rate policies thus find a market. If merchants and other property- 
owners requiring insurance would insist upon quality instead of price. 
the cut-rate concerns would soon come to grief. 

The well-known unbusiness-like practices of “underwriters at 
Lloyds” has become a scandal in London as well as in this country. 
The recent failure of members of one group of Lloyds to meet claims 
against them has given the press of that city opportunity to demand 
some lawful supervision of the Lloyds transactions and to protest 
against the mysterious and irregular manner in which it does 
business. The solvency of some of the “underwriters at Lloyds” is 
questioned, and the assertion is made that the public has no knowledge 
that it is getting value received for the premiums it pays for Lloyds 
policies. The general sentiment of the English press is thus voiced 
by The London Times: 

Lloyds has now become a direct competitor of fire insurance offices. 


In the United States this is particularly the case. In order more 
effectively to secure fire business, Lloyds underwriters have entered 
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on a rate cutting campaign in America, and make reckless bids for 
lines of fire hazard. No British company can lower its rates in the 
United States with any hope of meeting its claims. But here in 
London a coterie of men, who never publish a balance sheet and give 
no account whatever of themselves except that they constitute 
“Lloyds,” can and do with impunity what regular traders are power- 
less to attempt. It is wholly incompatible with sound business princi- 
ples that Lloyds underwriters can accept enormous fire insurance 
liabilities on the strength of a simple promise to pay. 

British insurance legislation has of late years shown a strong ten- 
dency both to require and to give the fullest publicity on all matters 
of finance regarding the status, expenses, profits, etc., of the various 
companies. This straightforwardness has enormously increased public 
confidence in the corporations. On the other hand, Lloyds have sur- 
rounded themselves with a wall of darkness, impenetrable to the out- 
side world. They live in a charmed circle. They effect stupendous 
insurances; strike their own rates; work as it pleases themselves. 
What shall be the end? Future time alone can solve this problem in 
common with many other mysteries. One matter is certain: Reckless 
trading never succeeded in the long run. A “cropper” usually ter- 
minates the venture. 

What do Lloyds marine policyholders think? How can they regard 
the present departures from precedent with complacency? How can 
they esteem their own risks adequately covered when many millions 
sterling have to stand against conflagration hazards and other risks, 
both in this country and in the United States? Let us hope that 
Lloyds may escape disaster. It would be a terrible blot on the 
escutcheon of the country and an international calamity if such an 
institution came to grief. But if a catastrophe is to be averted it is 
the opinion of many wise men, both here and abroad, that reforms 
—— be effected and that a curb must be put in the mouth of reckless 
trading. 


LLoyDs AND THE PUBLIC. 


For a considerable time past the relations of Lloyds underwriters 
with the public have become an increasingly important matter of 
discussion. From The Times downwards paper after paper has found 
it necessary to point out, more or less strongly, the extent to which 
Lloyds underwriters are now trading on an honored name, and using 
the power of that name for purposes which are not altogether 
defensible. 

Every member of Lloyds is required to make a deposit of £5000, 
but this is applicable to marine insurance risks only. and cannot be 
called upon in connection with any fire. accident or other insurance 
contract. Private syndicates in the Room in some cases take pre- 
miums amounting, it is known, to a million or more in a year, doing 
a larger business than even some of the large marine insurance com- 
panies. Marine risks are spread over from two to three years, and thus 
there should obviously be strong reserves kept. We know nothing as 
to whether calculated reserves are kept at all; the security of the 
public is the personal word of the underwriter, or of the individual 
underwriters who collectively make up a syndicate. No accounts are 
ever published, and although Lloyds underwriters, recognizing the 
value of the old name and this convenient privacy, will naturally be 
ready to help any lame duck over a stile, the fact remains that a 
Lloyds policy has to be taken on trust. This was all very well years 
ago; for many reasons the personal confidence in the old private 
banks was more soundly founded than any modern trust in limited 
liability concerns. But times have changed, and Lloyds are combining 
the worst features of both systems. The insurance risks involved 
to-day are so vast that it is an anomaly that private persons should 
be allowed to incur enormous liabilities without publishing any ac- 
counts whatever, at the very time that stricter and stricter accounts 
are being legislatively required from all insurance companies. There 
is no logical reason for this distinction, and if Lloyds underwriters 
are so sound as they are supposed to be, there should be no objection 
on their part to the publication of accounts. If they are not so sound 
there is the greater reason that the public should be in possession of 
figures which would allow them to judge for themselves before ac- 
cepting Lloyds policies as an absolute security. 

For. whether or not the days of the past were quiet ones, there is 
no doubt that in the present—owing to the circumstances of the 
time and to twentieth century commercialism—Lloyds underwriters 
are transacting a huge business, altogether apart from marine, drawn 
from many parts of the world, and increasingly so from the United 
States, which is of a directly speculative character. Lloyds are bound 
by no tariffs—in the fullest sense they are a law unto themselves, 
and in the fullest sense they take advantage of this. From vary- 
ing and numerous statements, in both British and American 
papers, and from the absolute facts of the day-to-day experience, it 
seems plain that Lloyds underwriters, instead of being a sometimes 
convenient adjunct to fire insurance companies, are now running in 
direct competition with them, and cutting rates right and left in order 
to obtain business. This is precisely the policy that has wrecked so 
many insurance companies in the past. If Lloyds underwriters wish 
to continue it, let them do so by all means; but they have no right to 
do so under a seal of secrecy, and any government that allows such 
great liabilities to be undertaken on a mere promise to pay is neglect- 
ing its duty—The Searchlight (London, England). 
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The subject of such irregular and irresponsible transactions as the 
Lloyds indulge in has been a subject of discussion between some 
insurance men and certain State insurance officials, with a view to 
ascertaining what steps are necessary to be taken to put an end to 
them. There is no adequate reason for the Lloyds doing any business 
in this country, and if the law does not cover their unbusiness-like 
practices the next session of the legislature should be asked to supply 
the deficiency. At present the Lloyds are deceiving the public by 
selling policies that do not insure, are evading State laws, and to 
some extent demoralizing the business by cutting rates, to the injury 
of the regular, trustworthy and law-observing companies. 





Special Agents and Adjusters Hand Book. 


Under the above title, George Velten Steeb has written a practical book 
for the use of experienced special agents and adjusters, as well as for 
those who are just entering upon special agency and adjusting work. 
Mr. Steeb is a field man of broad experience with high-class companies, 
and he has produced a book which contains exactly the information 
which is likely to be needed at any moment by the special agent or 
adjuster. ; 

Part I. deals particularly with special agents and their work. It de- 
scribes the special agent’s duties, stating just what he should do when 
visiting an agency and the relations he should maintain with the local 
agent, and also covers the subjects of supplies, premium rates and the 
appointment of agents. In addition, there is a chapter upon inspection, 
in which one section is devoted to the particular dangers of numerous 
groups of risks. Suggestions are also given as to the making of reports 
upon individual risks, town reports, automatic sprinkler reports, and 
map-making and correcting. Another chapter embraces many defini- 
tions of words and phrases; electric light circuits; hydraulics; hydro- 
statics; tables concerning water, steam and fire temperatures, etc.; list 
of National Board rules; some defects and their remedies; spontaneous 
combustion; fire-extinguishing appliances; State laws, and fire under- 
writing profits and losses. 

Part II. relates to previsions of the policy contract applicable before 
a fire, showing what will void a policy, when a company is, and is not, 
liable, etc., and giving reasons for the inclusion of the provisions in the 
contract. 

Part III. relates to provisions of a contract of insurance applicable 
after a fire, and covers the duties of the adjuster, with information con- 
cerning appraisal, waiver, denial of liability, depreciation (with tables), 
abandonment of property, subrogation, suit for recovery, compromise, 
fraud, payment of loss, proof of loss, statement of loss, and rules and 
tables on building and contents losses; also tables of weights and 
measures. . 

The Special Agents and Adjusters Hand Book is handsomely bound 
in flexible leather, pocket size, and it may be procured from the pub- 
lishers, The Spectator Company, 135 William street, New York, at $1.50 
per copy, with a discount for quantity orders. 





Forest Fires Still Active in Northern Minnesota and North= 
western Wisconsin. 


Conservative estimates of the damage by forest fires in Northern Min- 
nesota and Northwestern Wisconsin place the total at $3,750,000. Forest 
fires are still menacing Wrenshall, thirty-five miles west of Duluth; in 
fact small fires are burning all through the thirty-five mile district be- 
tween Hibbing and Coleraine. No fatalties attended the conflagration 
at Chisholm. This town presents a scene of ruin and desolation. The 
only remaining buildings are the new $125,000 high school, a grade school, 
a Catholic church, the Italian church, and a dozen or so dwellings in the 
southern part of the town. The subsiding of the wind enabled the in- 
habitants of Bahl and Nashwauk to save these towns. Several buildings 
at the edge of the latter town were destroyed, but by working all night 
1000 miners and citizens prevented the flames from sweeping over the 
town. The damage to real property in Chisholm is now estimated at 
$1,000,000, and that to personal property at about $800,000. The insurance 
carried by Chisholm merchants aggregated about $600,000. 





—W. T. Price retires as manager of the fire department of the North British 
and Mercantile on September 30 on account of his health. The directors have 
appointed L. Sinclair, heretofore assistant manager, as his successor. 
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Brooklyn Fire Premiums. 


The following are the returns for the fire patrol district of Brooklyn for the first six months 
of 1908, as reported to the Fire Insurance Salvage Corps of Brooklyn. Only companies reporting 
premium receipts of $2500 or over are mentioned. The figures for the corresponding period 
of 1907 are given for comparison: 





















ew York City Cs. 1908. 1907. | Agency Co’s.—Con. 1908. 1907. 
Pint a x eS $3,560 $3,964 | Capital, N. H......... $4,103 $881 
Assurance Co. of Amer. Co | Ree Citizens, St. Louis... .. 9,380 10,059 
City of New York. .... 5,935 8,797 | Commerce............ 3,443 3,613 
Commonwealth........ 9,342 11,444 | Commonwealth, Texas. i” re 
Continental........... 54,713 77,885 | Concordia............ 12,415 11,688 
Cosmopolitan. . 8,519 8,071 | Connecticut........... 20,818 25,117 
Empire City. . 8,029 11,625 | County Fire........... 5,853 X 
Fidelity .... . 11,038 11,512 | Delaware, Philadelphia. 11,711 13,656 
Germania....... 41,624 39,393 | Detroit F. and M..... 2,557 41559 
German Alliance. . . § Bae | Dies 3 eee oc os kc 3,303 5,024 
German-American. . 109,402 132,731 | Dubuque F. and M... 8,822 7,878 
Globe and Rutgers.. 26,638 35,143 DUOCRCEB. 6 < o6 so eos 2,696 3,826 
Hanes ccc ance nes 42,836 32,152 | Eastern Fire.......... 5,874 5,304 
| ee ney ee 94,560 102,814 | Equitable F. and M... 10,402 9,165 
|p "eae eae 3,075 4,307 | Farmers, York........ 3,209 5,421 
Watltls.< cccccsuiccyace « Se 23,271 | Fire Ass’n, Phila...... 26,196 33,571 
N. Y. Undwrs. Agency. 27,689 31,834 | Firemans Fund........ 10,858 — 10,489 
Ni, Arn re 56,943 62,783 | Firemens, Newark... .. 22,134 26,285 
N. Brit. and Mercantile 8,622 11,533 | Franklin, Philadelphia . 16,415 14,865 
Women: <3.<<..2 spee'er 6,262 13,228 | Georgia Home........ 10,982 2,815 
North River.......... 24,754 36,448 | German-Amer., Balto. . 3,466 2,788 
OE Era 7,431 7,751 | German, Peoria... .... 12,260 9,277 
i er eee 3,558 3,724 | German, Pittsburg... .. 4,245 2,951 
Peter Cooper.......... 4,976 7,919 | German. Union, Balto. 3,095 2,854 
IR es hao asc ena os 108,875 108,359 | Girard F. and M...... 3,849 ,082 
CAMBS oee ne i insscelens 27,478 28,421 | Glens Falls... ........ 12,707 16,347 
ST re 10,333 11,549 | Granite State......... 8,170 6,708 
United States......... 5,357 9,496 | Hartford............. 46,378 54,656 
Westchester........... 29,221 27,775 | Humboldt............ 7,567 2,996 
Williamsburgh City.. .. 37,552 36,943 | Ins. Co. of North Am. 23,158 25,190 

Ins. Co. of State of Pa. 9,818 13,924 
_ Lloyds. Jefferson............ 8,873 12.273 
American Lloyds...... i+ Perce Mechanics and Traders 14897 6,097 
Individual Underwriters 6,407 6,444 Metropolitan.......... 3,313 3.769 
N. Y. Recip’! Undwrs. 18,373 21,560 Michigan Commercial. 10,280 10,093 
N. Amer. Inter-Ins.. . . 6,887 7,509 National Fire, Pittsburg 10,840 Rate 
Foreign Companies. National, Hartiord..... 51 4, 
Aachen and/Munich... 10,189 11,669 | National Union........ 10,135 12,976 
Atlas. 10,767 12,828 New Brunswick... .... 2,826 4,876 
British America... .... 13,409 18,180 | New England......... 2,704 
Caledonian........... 17,001 17,326 | New Hampshire....... 15,863 18,239 
Commercial Union..... 29,656 49,203 | North State...-.... 4,996 754 
Hamburg-Bremen 24.506 22.704 Northwestern F. and M. 2,815 2,273 
Law Union and Crown god 81526 11,765 Northwestern National. 12,277 14,287 
Liv. & Lon. & Globe. 20,624 134,885| OhioGerman......... 8,770 4,234 
London 25,410 26,152 Old Lo) A eee 3,935 3,071 
London and Lancashire 31,071 26,693 ne. wh Sle Peo = bees 
N. Brit. and Mercantile 67,162 64,048 | Pennsylvania... -..... , , 
Northern 34 094 34 643 Phoenix, Hartford. ite, dion 27,908 32,328 
Norwich hina)... 17.759 19.879 | Providence Washington 12,881 12,213 
Palatine resecess Tis = "ogg | Reliamce,..........--. 4074 5,427 
Phan TIT) 18065 277606 | Rochester German...-. 11,971 10,447 
Prussian National... __ 91528 11'762 | St. Paul F. and M..... 22,965 25,470 
Roval.. aes 73,508 72,593 | Security, New Haven... 10,071 11,182 
Royal Exchange... .. RR er ead ee 
Scot. Union and Nat'l. 15,049 ——-18,537 | Southern, Lynchburg... > , 
un 31 930 36 122 Southern, New Orleans. 5,509 4,274 
ra seer eer eres os eses 5646 ’ 9 a = and M. % ame ppm 
y ' . pring Garden........ , . 
WM SS cc ies ccc. 16,275 22,127 aa tan 4184 4°337 
Agency Companies. Sun, New Orleans..... 3,234 2,455 
RR re ee 66,360 37,165 | Union, Buffalo........ 4,596 5,961 
Agricultural........... 12,824 8,557 | Union, Philadelphia... . 8,934 12,045 
pe ey ee 8,567 9,284 | United Firemens... .... 5,613 1,877 
Alliance, Philadelphia. . 4,906 5,492 | Virginia F. and M..... 7,980 8,420 
American Central, St. L 18,989 16,766 | Western, Pittsburg... .. 4,643 4,494 
American National... .. wee Soe Western Reserve....... 3,057 2,943 
American, Newark..... 21,947 14,600 ‘opis 
Atlanta Home......... 4,066 1,501 Recapitulation. 
i 8) | eres Agency companies... .. 919,536 932,966 
Ben Franklin. ........ 6,255 9,561 | Foreign companies... .. 614,086 706,365 
LO SR eee 29,490 34,031 | Local companies... .... 860,620 991,993 
Buffalo German....... 6,299 9,863 
CAIN. 62556. eos x 13,642 14 673 Totals.............. $2,394,242 $2,631,324 





Fire Insurance Laws, Taxes and Fees. 


The Spectator Company of 135 William street is now issuing the eighth annual 
edition of The Fire Insurance Laws, Taxes and Fees. 

This work, which is published after the adjournment of the various State and 
Territorial legislatures, has been carefully revised to date; considerable new in- 
formation has been incorporated in it, and the matter relating to each State and 
Territory has been submitted to the respective insurance officials thereof for 
approval or correction. This useful publication embraces, in quickly available 
form, synopses of and quotations from the statutes concerning more than thirty 
topics, the matter relating to each State being grouped together and the subjects 
alphabetically arranged. In addition, to further facilitate its use, the entire book 
oe indexed, one of its most useful features being a series of subject 
indexes. 

The book contains 387 pages and is handsomely bound, selling at $5 per copy, 
postage paid. It will be found of practical use alike to fire insurance managers 
and field men. It is in itself the equivalent of a large library of law books, with 
the advantage of being so conveniently arranged and indexed that the informa- 
tion desired can be found almost instantaneously. 


FIRE INSURANCE LAW CHART. 

The 1908 edition of The Fire Insurance Law Chart, published by The Spec- 
tator Company, of No. 135 William street, New York city, is just being issued 
after revision in accordance with the enactments of the various State and Ter- 
ritorial legislatures which have been in session during the current year. This 
chart contains a vast amount of information of value to underwriters, and shows 
it clearly and in a quickly accessible form, thus rendering the chart one of the 
most useful of publications for fire insurance_officials. Among the subjects 
treated are: ”Standard Policy Law,” ‘Valued Policy Law,” “Resident Agents’ 
Law,” “Anti-Coinsurance Law,” “Anti-Compact Law,” ‘Laws Prohibiting Rein- 
surance in Unauthorized Companies,” “Annual Statement Required,” “Charges 
for Filing Annual Statements,” and “Taxes Payable by Company.” Require- 
ments as to deposits, home office statements, etc., are also given. The price is 
2 per copy, postpaid.—Journal of Commerce and Commercial Bulletin, New 

ork. 
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—Gough & Best of Seattle, Wash., have been appointed general agents of the 
Norfolk Fire for the Pacific Northwest. 

—Dooley & Co. of Portland, Ore., have been appointed general agents for 
Oregon of the Peoples National Fire of Philadelphia. 

—Edward William Clayton, of the insurance firm of James A. Clayton & Co., 
San Jose, Cal., died recently after a brief illness, aged forty-six years. 

—In Hawaii in 1907 fire insurance premiums aggregated $434,192; risks written, 
$23,278,221, and losses paid, $37,513. Marine premiums footed up to $170,112, for 
$32,343,043 of risks, and loss payments amounted to $17,315. 





_ LIFE INSURANCE. TOPICS | 








IN AND ABOUT NEW YORK. 


First Vice-President William J. Griffin of the National Surety 
Company arrived last week from Europe on the “Adriatic.” 


The paid-for business record of the New York city general agency 
of the Northwestern Mutual Life for July was $1,052,500, making a 
total of $10,382,763 for the seven months of 1908, as against $7,779,066 
for the corresponding period of last year. 


On Wednesday, September 2, a number of agents of the Prudential 
connected with the R. J. Mix agency in New York city, met at the 
offices, at Broadway and Warren street, to listen to a talk by W. T. 
Nash of the home office on the new Prudential monthly income policy. 
A great deal of interest was manifested and a goodly amount of 
business promised for September. This office has been open but 
eleven months and has turned in more than a million and a quarter 
of new business. Mr. Mix knows how to inspire agents with enthu- 
siasm so as to produce good results. 


During August the New York Life received 6651 applications for 
over nineteen millions new insurance, which is a handsome increase 
over August, 1907. August was one of the best months of this year, 
and was only surpassed by July, when the force did honor to Presi- 
dent Kingsley by writing a large amount to present to him when he 
returned from a European trip. The splendid business of August 
was due largely to the great impetus acquired by the agency force 
in July. The prospects for September are therefore highly encourag- 
ing, in view of the good work done in July and August, and the fact 
that the present month is looked upon as being a much better time 
for securing business. 


BOSTON AND VICINITY. 


John A. Hall of Springfield, Mass., president of the Massachusetts 
Mutual Life Insurance Company, died in London, England, Thurs- 
day morning, September 3, aged sixty-seven years. Death was caused 
by heart failure. Mr. Hall had been nearly forty years in the in- 
surance business, having started in as an agent. In 1872 he became 
general agent for this company in Western Massachusetts, and was 
successively made superintendent of agencies. secretary and presi- 
dent on March 28, 1895, to succeed the late Colonel M. V. B. Edgerly. 
During his incumbency of the office of president the company has 
made splendid progress in all directions, and its efficiency is such that 
it will go on increasing from year to year. The figures show that 
since the close of 1894 the company’s income has increased from 
$3,825,159 to $0,672,142; payments to policyholders from $1,956,033 to 
$4,329,728; assets from $15,653,366 to $45.776,309, and insurance in 
force from $80,877,280 to $213,475.260. Mr. Hall was a man of engag- 
ing personality, and an executive who held the esteem of his entire 
staff, both office and fieldmen, by whom he will be greatly missed. 
Pending the election of his successor, the direction of the company 
will be in the hands of Vice-President H. M. Philips. 

A written contract between a special agent and a general agent 
of a life insurance company provided in detail what commissions on 
renewals should be paid to the special agent, and also stipulated that 
in certain contingencies commissions on renewal premiums should 
be paid to the special agent for two years after he had ceased to act 
as agent for the company. The Massachusetts supreme judicial 
court holds that an oral agreement between such agents, at the time 
of signing such written contract, if the special agent should leave the 
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company at any time and under any circumstances, he should receive 
commissions on renewals for two years thereafter, tended directly to 
vary and add to the written contract, so that testimony in support 
of it was incompetent. The court further held that the rule for- 
bidding the introduction of parol testimony to vary or contradict a 
written contract, being one not merely of evidence but of substantive 
law, such parol testimony, though introduced by the plaintiff without 
objection, could not be considered as against the defendant’s motion 
tor a direct verdict. 


NOTES FROM PHILADELPHIA, 


There is a noticeable tendency among plate glass companies to 
advance rates in the foreign section down town, and on extra large 
lights and patent glass everywhere in this city. One manager who 
was consulted stated the experience of his company indicated that 
there was no profit to be expected at such radical cuts in rate as 
have been made on the above-mentioned classes of business, even 
over a series of years, and they had therefore decided to get more 
money for them or abandon writing them altogether. 

Eugene A. Jones and James M. Proctor, recently appointed primary 
receivers of the Capitol Life of America, which was floated in this 
city, have brought suit against the Life Underwriters of America to 
recover certain assets said to belong to the company. 

Within a short time the general agency of the New England Mutual 
Life, under Messrs. Marston & Wakelin, which has for many years 
been located in the Bullitt building, will be removed to more com- 
modious quarters in the Land Title building. 

A new company, to be known as the Colonial Accident and Casualty 
Company, is in process of organization in this city. The stock is 
being sold on the instalment plan of 20 per cent each month during 
five succeeding months, and a discount of three per cent if the total 
subscription is paid at once. Par value of the stock will be $10, the 
idea being to credit $5 of the $15 paid for the same to the surplus 
account. L. V. Gilliam, a former life insurance agent, is the prime 
mover in this new organization, and he hopes to eventually secure 
$2,000,000 capital and $1,000,000 surplus. 

Arrangements have been made by the Lincoln National Life of 
Fort Wayne, Ind., to enter Pennsylvania, and J. S. Munsell, who was 
appointed field organizer for the Eastern portion of the State, is 
preparing to carry on a vigorous campaign for business, particularly 
in this city. 

The North American Accident of Chicago has appointed Arthur 
Hylton manager fer Western Pennsylvania. His headquarters are in 
the Empire building, Pittsburg. 

Brokers report that the plate glass insurance companies are again 
beginning to do some intelligent underwriting, and as a result it is 
difficult to secure policies now at one dollar premium, and also to 
secure cut rates on certain kinds of glass and in certain localities. 





THE MIDDLE STATES. 


—Nelson F. Evans, formerly general agent for the Travelers in Philadelphia, 
has been appointed superintendent of agents, under C. B. Knight, manager of 
the Prudential in Eastern Pennsylvania. 

—John S. Fouse, president; Frank Fouse, vice-president; M. L. Summers, 
secretary, and D. H. Mapes, superintendent of agencies of the Gibraltar Bene- 
ficial Society of Pittsburg, Pa., have been held on the technical charge of con- 
ducting an insurance company without registering with the Secretary of the Com- 
monwealth. 





THE WEST. 


The Great Western Life Insurance Company. 


Although the United States Circuit Court has ordered the discharge of 
the receiver of the Great Western Life’ Insurance Company and given 
the company back to its stockholders the Missouri Insurance Depart- 
ment has not yet approved any plans for a resumption of business. 
Superintendent Vandiver is sending the following letter to inquirers: 

Replying to yours of recent date, I am sorry to have to inform you 
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that the affairs of the Great Western Life Insurance Company are still 
in a very unsettled condition. The Federal Court in Kansas City, 
through Judge Pollock, declared the company to be insolvent and ordered 
the receiver to close it up and reinsure its business with some solvent 
company. 

But on last Tuesday (August 25) the same court, through Judge 
McPherson, discharged the receiver and ordered the company turned over 
to the original stockholders of the Great Western Agency Company, 
which owned nearly all of the stock of the insurance company. I am not 
officially informed, but learned from the newspapers that this was done 
on condition the the stockholders would raise $116,000 to pay off 
the obligations of the company and put it on its feet again. My opinion 
is that this will not be half enough to save it, and that whatever addi- 
tional investments they may make will simply be throwing good money 
after bad. Still it is possible that I may be mistaken in this, and there- 
fore I ask you not to accept my opinion as final, but act on your own 
judgment. One thing is quite certain, this Department will not consent 
to register any more policies of the company until its death claims are 
paid and all outside obligations provided for. 

The deposit of $219,000 of gocd securities with this Department still 
makes the policyholders safe in case of death claims, but the benefici- 
aries may have to bring suit and get judgment and decree of court for 
the sale of these securities in order to collect these claims. 





—The Northwestern National Life wrote $613,500 of business in July and $613,- 
000 in August; $700,000 is the mark set for September. 

—The Common Brotherhood of America, Clarion, Ia., expects to begin business 
about October 15. It will write life and accident insurance. 

—The Indemnity Life and Accident Company of Minneapolis, Minn., expects to 
begin business about November 1; $100,000 of the capital has been paid in. 

—Dr. A. R. Mitchell, chief medical examiner of the Bankers Life of Lincoln, is 
in Chicago examining applicants who have recently applied for large policies. 

—The Mississippi Valley Life of Little Rock expects to begin about October 1. 
It now has $115,000 of paid-in capital, and will place at least $50,000 more before 
effecting permanent organization. 

—Officials of the Industrial Benefit Association, a fraternal of St. Louis, are 
reported to be organizing the Industrial Life, with a capital stock of $200,000, to 
transact ordinary and industrial business. 

—The meeting of the $100,000 Club of the Illinois Life at Atlantic City was 
considerably saddened by the death by drowning of Ezra N. Garber of Holton, 
Kan. The deceased leaves a widow and three children. 

—The Peninsular Life, which is being organized in Detroit, will hold its next 
meeting on January 12, 1909, when permanent organization will be effected. The 
company expects to start with $100,000 capital and $25,000 surplus. 

—The Union Life Insurance Company of Chicago will commence business 
about the end of the year. Over $80,000 of the $100,000 capital stock is already 
subscribed. The new company will issue both participating and non-participating 
business. 

—It is reported that Governor Sheldon of Nebraska will ask the next legisla- 
ture to pass an act providing for the creation of the office of Insurance Commis- 
sioner and the complete divorce of the affairs of the Insurance Department from 
the State Auditor’s office. 

—Alfred Anthony of Sioux City, Ia., general agent for the Equitable Life of 
Iowa for twelve years past, died at his home in Sioux City of Bright’s disease on 
the 26th ult. Mr. Anthony was about fifty-five years of age at the time of his 
death. He was a man of excellent character and great industry, and had written 
a large amount of business for the company. 


—The report of the “examination of the Missouri State Life by the Missouri 
Department has been filed. The financial statement of the company for the six 
months ended June 30, 1908, shows total admitted assets, $1,284,451; surplus over 
all liabilities, $87,496. Its income for the six months amounted to $375,065, and 
total disbursements, $236,888. The paid-for business in force June 30, 1908, 
amounted to $18,202,489. 

—Although July business of the Lincoln National Life was the greatest in its 
history, the August business exceeded it by forty-five per cent. September is 
anniversary month, being the beginning of the company’s fourth year. Theodore 
F. Ruhland, superintendent of agencies, has been in Pennsylvania for the past 
two weeks opening up that section. J. S. Munsell has been appointed field 
organizer for Eastern Pennsylvania, with headquarters in Philadelphia. 

—Recently the California Insurance Department made an examination of the 
West Coast Life of San Francisco, the general results of which were very satisfac- 
tory. The examination was made as of March 31, and showed the company to be 
possessed of admitted assets amounting to $355,319, while its surplus to policy- 
holders was $284,448, including the capital stock of $250,000. The managers of the 
company have called upon the stockholders for additional subscriptions to 
surplus which will bring that item up to $316,000 on the basis of the March 31 
showing. Comments of the examiners are to the effect that the ordinary business 
has been secured at a normal cost, while the expenses for the industrial branch 
have not been above the average. The West Coast Life extended its field 
rapidly, but feels perfectly able to take care of it, and its stockholders are firmly 
supporting the management. 

—Among the surprises disclosed by the primary election law in Wisconsin on 
Tuesday, September 1, was the failure of nomination by Herman L. Ekern, 
principal champion of the drastic insurance legislation enacted at the 1907 session 
of the legislature. Mr. Ekern was the most prominent member of the Wisconsin 
legislative investigating committee of 1906, and was subsequently elected to the 
legislature from Trempelean county. At the ensuing session he was elected 
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September 10, 1908] 


speaker, and named ‘the committee before which all the legislation proposed by 
the investigating committee was argued. He also took a personal part in the 
debates that resulted from proposed insurance legislation, and at times left the 
speaker’s chair to take part in the debates on the floors of both branches of the 
State legislature. Mr. Ekern was defeated for nomination by Albert T. Twesme, 
a young attorney of Galesville, Wis., who was born in Trempelean county, and 
graduated from the law department of the State University this spring. He is a 
young man of strong character and of great ability. this defeat of Mr. Ekern 
will make him a national character at once in the insurance world. Geo, E. 
Beedle, Insurance Commissioner, obtained a bare majority for renomination. 





THE SOUTH. 


—The Trinity Life and Accident Company of Dallas, Tex., has $110,000 of its 
capital paid in and expects to begin business about September 25. 


—The Supreme Court of the District of Columbia has appointed Eugene A. 
Jones and James M. Proctor receivers for the Capitol Life of America, Washing- 
ton, D. C. 

—Albert E. Hill, formerly connected with the Mutual Life of New York, with 
headquarters at Columbia, S. C., has gone to the Southeastern Life of Spartan- 
burg, S. C., as special agent. 

—Judge James H. Robertson, author of the Robertson law of Texas, is re- 
ported as preparing to present several amendments of the act to the next legisla- 
ture, so as to make it more lenient for outside companies. 


—The Jefferson Standard Life has secured D. W. Cochrane of Greensboro, 
N. C., to represent it in Eastern South Carolina. Mr. Cochrane’s headquarters 
are at Laurens, and he is maintaining his reputation as a producer of persistent 
business. 

—N. F. Jackson of the Southern States Life has been building up the agency 
force in Alabama, and has secured Thompson & Parker of Anniston to take 
charge of Calhoun county and vicinity. Other good appointments Mr. Jackson 
has made will materially benefit the company in Alabama. 

—Harper & Harper of Jackson, Miss., general agents of the Missouri State 
Life, have dissolved partnership and are succeeded by Harper & Stepp, a half in- 
terest having been sold to C. T. Stepp, formerly a banker at Cruger, Miss. 
Pickens Harper retires from the agency to engage in the practice of law. 

—Ben F. Wyly, Jr., has been given charge of the southeastern portion of Ala- 
bama for the Southern States Life. His headquarters will be at Montgomery. 
Mr. Wyly has an excellent record as a manager of tact and energy, which makes 
his appointment a source of gratification to friends of the Southern States. 

—Charles A. Wickersham, president of the Atlanta and West Point Railroad 
and of the Western Railroad of Alabama, has been elected a director of the 
Southern States Life. Owing to Mr. Wickersham’s prominence and record of 
success as a business man, his connection with the Southern States is a cause for 
congratulation to the management of that company. 

The Jefferson Standard Life announces that the company has closed a con- 
tract with Bass & Penn, who will be managers for Northwestern and Northern 
Georgia, with headquarters at Atlanta. The company is to be congratulated 
upon the selection of these gentlemen. The firm is composed of H. H. Bass of 
Henderson, N. C., and Jas. E. Penn, formerly of Kentucky, more recently 
district manager for the Jefferson Standard for Northeastern North Carolina. 


—The Attorney-General of West Virginia has rendered an opinion on chapter 
32 of the insurance law of 1908 relating to fraternal beneficiary associations. 
The law provides among other things that no license shall be issued to any 
foreign association which collects from any of its members assessments or pay- 
ments for death benefits lower than those required by the National Fraternal 
Congress mortality table of 1900, with interest at four per centum per annum; 
provided that this clause shall not apply to fraternal beneficiary associations 
organized prior to January 1, 1885. The Attorney-General holds that the legisla- 
ture had no right to discriminate between associations organized before and 
after 1885. 





MISCELLANEOUS LIFE NEWS. 





—“‘The Manual for Agents,” by W. B. Musselman, superintendent of agencies 
of the Western Life Indemnity Company, is the title of a practical little book 
just issued, printed on good paper and from clear type. It lives up to its title 
and fills the bill. 

—Part V. of the annual report of the New York Insurance Department for the 
year 1907 has been issued by Superintendent Otto Kelsey. It contains the 198 
amendments to the insurance law, decisions of the Court of Appeals, opinions of 
the Attorney-General, rulings of the Superintendent, reports on examinations of 
companies and schedules of fees and taxes ciiarged by various States. It is one 
of the most valuable parts of the report. 

—The Insurance Directory of Greater New York, Newark, Elizabeth, Jersey 
City, Bayonne and Hoboken, for 1908-1909, has been published by The Insurance 
Record. It presents the names of companies and agencies in each place alpha- 
betically, with street addresses and data relating to boards of underwriters, 
standing of companies, etc. It is a useful book to anyone engaged in the in- 
surance business in the territory it covers. 

—The Century for September contains, among numerous other articles: “The 
Wright Brothers’ Aeroplane,” Orville and Wilbur Wright; “Andrew Johnson in 
the White House” (first paper), being the reminiscences of William H. Crook, 
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written by Margarita Spalding Gerry; “A Man of Many Friends,” a story, 
Marie Louise Goetchius; “The Building of Arts at Bar Harbor,” Owen John- 
son; “The Red City,” IX., a novel of the second administration of Washington, 
S. Weir Mitchell; “The Spell of Egypt: as Revealed in its Monuments,” V., 
Edfu—Kom Ombos, Robert Hichens; “The Vagrants of the Barren,” Charles G. 
D. Roberts; “The Gardens of Southern California,’ Kate Greenleaf Locke; 
“The City and the Man” (dedicated to the Greater Pittsburg), Lyman Edwyn 
Davis; “A Night Raid at Eagle River,” Hamlin Garland; “Electioneering on 
the Wrong Side” (scenes from American rural life), H. M. Brett; “The Future 
Wheat Supply of the United States,” Edward C. Parker; “The Run that Turned 
the Game,”’ Owen Johnson; “The Reminiscences of Lady Randolph Churchill,” 
X., Mrs. George Cornwailis-West; “The Early Life of Robert Fulton,” Alice 
Crary Sutclirte. 
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—‘‘Sometimes the man who thinks he is it, is only an exit.’ 


—Much has been said about ‘‘the man behind,” but it is the man who is 
just a little bit ahead who keeps the world moving. 


—J. Slater of Jersey City leads the Colonial assistancy forces on in- 
dustrial increase. The ordinary leader is H. R. Howard of Paterson. 


—Jacob A. Zimmer, formerly special assistant superintendent at Du- 
buque, Iowa, is the new superintendent of the Prudential at Oshkosh, 
Wis. 

—The ready cash furnished by an insurance company often prevents 
the forced sale of the few things of value which may be in the home of 
the deceased. 

—Manager J. S. Hoge of Atlantic City has the honor of leading in the 
Colonial’s white banner contest, in which the relative standing is based 
on per capita increase. 

—Agent George Salinger of Harrisburg leads the entire Colonial field in 
ordinary, and he is followed by W. Baumgart of Paterson. The leading 
industrial agent is B. Heksch of New Brunswick. 

—The Prudential’s fine superintendency leaders in industrial increase 
for the year are: H. R. Kendall, Louisville; A. X. Schmitt, Chicago 2; 
P. H. Showalter, Denver; A. Huebner, New York 5; E. E. Litz, Omaha. 

—Over 25,000 policies were endorsed as free policies in 1907 to 75-year- 
old industrial policyholders by the Prudential. No more payments are 
required of these policyholders and the policies are kept in force for 
life. 

—The Colonial’s leading industrial manager for the year is G. W. Feni- 
more of Morristown, and he is closely followed by L. P. Welsh of Tren- 
ton and W. L. Griffin of Jersey City. Manager L. Janson of Williams- 
burg holds the ordinary record. 

—A report has been circulated that the Prudential contemplated en- 
tering the South for industrial business. The Prudential is well supplied 
with statistics covering every State in the Union, but has no intention 
of entering its industrial department in new Southern territory at 
present. 

—The most recent changes reported by the Colonial are as follows: 
Appointments to Assistancies—Arthur A. Smith, Jersey City; Joseph E. 
Chadwick, South Brooklyn; Samuel Brenner, Jersey City; J. A. Conway, 
North Philadelphia; W. F. Veasey, Newark; Joseph Travers, assistant at 
South Brooklyn, has been appointed manager at Dover. 

—Judging from the frequency with which many industrial insurance 
men attend local baseball games, they should be pretty well posted on 
the game, and know that the hard wood of the bleacher and a sun that 
would fry eggs are not half so trying on the nerves as sitting in a Morris 
chair waiting for arrival of a prospect who has failed to keep his ap- 
pointment promptly. 

—Twenty-one men cut of every hundred that you interview will die 
within twenty years, according to the mortality tables. The seventy- 
nine who will live, out of every hundred, and reach the age of fifty-five, 
bave five chances to cne hundred of becoming rich; fifteen to one hun- 
dred of continuing in their present circumstances, and eighty to one 
hundred of being in poverty in their old age. 

—The Los Angeles staff of the Prudential, composed of six agents and 
three assistants, under Superintendent Stark, secured, during the week 
of July 27, sixty-two new business applications, with a total premium of 
$7.10, upon which an advance collection of $14.65 was made. They, also 
closed five ordinary cases, for $6000. The Los Angeles boys are showing 
the rest of the field that there is business to be gotten even in these 
“dull” times. 

—The recent convention of Colonial managers resulted in a tremendous 
impetus to the already splendidly increasing returns of the hot-weather 
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campaign, and the outlook for the fall work may be said to be very rosy. 
The evidence of a constant betterment of commercial affairs is seen in 
the reduction of arrears and improvement in premtum returns. The 
officers have set as their motto for the second half-year, ‘‘double-up.”’ 
It is the plan to accomplish twice as much as ordinarily achieved for 
that period. All indications suggest that it will be done. a 


—Those who are impatient for quick results would do well to remem- 
ber that most men are strong starters but poor finishers. In starting 
out to build up a debit and a profitable ordinary business, keep in mind 
the persistency of the Japanese at Port Arthur; the thirty-six years 
spent by Webster in perfecting one book; the perseverance of Cyrus W. 
Field, who crossed the ocean some fifty times before the first Atlantic 
cable was successfully laid; Gibbon’s work of twenty years on his ‘‘De- 
cline and Fall of the Roman Empire’’; Stephenson’s seventeen years 
spent in perfecting the locomotive. Any or all of these men might well 
have become discouraged or grown tired of the task they had under- 
taken, but they were not built that way. They knew that if they allowed 
themselves to fail someone else would step forward and prove that the 
work commenced but abandoned could be successfully consummated. How 

_ much better to hang on until the day of final success than to drop out be- 
cause first attempts are not wholly encouraging! The reward is great, 
both in money and reputation, for those who can hang on with a firm 
belief in ultimate success. 
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THE WHEN AND HOW OF LIABILITY ADJUSTING. 


Celerity and discrimination are the chief characteristics of an adept 
liability adjuster. He of all others needs to be “Johnny-on-the-spot.” 

Having given consideration to the question of what to adjust, we 
will now give attention to the problems of when and how. 

To begin with, there are three psychological moments when an 
adjustment can be profitably made; soon after the accident, when 
the claimant or his attorney seek the adjuster, and on the eve of trial. 

In the first instance the adjuster can take the initiative. The most 
economical time to settle is as soon as possible after the injury is 
received. The adjuster is looked for and expected to come; that 
is, someone representing the person who caused the injury is looked 
for. Therefore, it is no sign of weakness on the part of the one 
causing the injury to have his representative call upon the injured 
person at that time. There are still many persons who do not im- 
mediately suspect a business motive in such a visit; quite often they 
do not realize the seriousness of their injury and, feeling the need 
of immediate money, a settlement favorable to the company is 
effected. Again, it is good to get in touch with the injured person 
before others with gratuitous advice get a hearing; many a claimant 
who is naturally reasonable becomes very unreasonable through the 
interference of third persons. Finally, get to the injured person 
before the ambulance chaser arrives. 

One evening the writer received a report of a child having fallen 
into an open cellarway. Before going to the office the following 
morning, he visited the scene of the accident and discovered con- 
ditions that showed gross negligence on the part of the assured. He 
then called at the home of the child. The father declared that the 
child was all right; that, fortunately, it had received no bad effects 
from the fall, and stated that his only expense was two dollars, 
which he had paid for one visit of the family physician. On persua- 
sion he agreed to sign a release for the two dollars, treating the 
matter as a joke, remarking: “Well, that is two dollars found.” 
In less than a week after the adjustment was made the child died 
and the coroner’s physician gave an opinion that the death was due 
to the fall. The father made an effort to break the release, but 
failed. While it was an unfortunate affair for the parent of the 
child, prompt attention to the case saved the insurance company a 
considerable sum. 

If you are not successful in getting an adjustment as above, give 
up the case temporarily, unless there are means suggested by some 
unlooked for circumstance, or unless there be some influence known 
to you that can be brought to bear upon the claimant, such as a 
third party with whom you get in touch who will work in your be- 
half. Only in rare instances should a claimant be visited after he 
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has refused to come to terms. The waiting game is the profitable 
one. If the claimant needs the money, he will be seeking you; then 
your opportunity will come. 

We recall an instance where the injury was serious and the liabil- 
ity almost sure, and the adjuster was zealous to get a settlement. 
Despite the protests of the injured man, he kept calling upon him. 
Finally the injured man demanded that the adjuster set a figure. 
At first the adjuster refused, following the custom of having the 
claimant set the first figure, but afterward he named a figure, ridi- 
culously small, which was declined. Gradually, step by step, the 
amount was raised, until, with impatience, the injured man said 
“Quit bidding against yourself, Mr. H——-; I'll not settle at all!” 

There is something more in consummating an adjustment than 
simply dickering. ‘ 

After you have once taken the initiative and have not succeeded, 
it is better for you that an attorney be called into the case and 
let it proceed to trial, or to the eve of trial, than to attempt to open 
up negotiations again, unless, as above stated, an opportune moment 
arrives. If the claimant or his representative comes to see you, 
you mave the advantage of fighting him on your own ground—pre- 
suming that the case has meanwhile been thoroughly investigated and 
reported on, and you have at hand all the data. Oftentimes a con- 
veniently large bunch of manuscript, judiciously read and handled, 
has a good effect, and greatly assists in the settlement. 

If no opportunity for adjustment comes before the trial stage, and 
the adjuster does not show the white feather, he will invariably be 
approached by the other side. Then a settlement can be made to 
advantage. 

The writer recalls a serious case he was handling a few years ago. 
The claimant was represented by one of the best attorneys in the 
city where she lived. Not only was it a clear liability case, but the 
investigation was nil. Efforts to settle with the claimant direct were 
unavailing; the attorney, after he got into the case, asked big money; 
there was nothing doing. The morning of the trial came; the jury 
was impaneled, and the plaintiff's attorney had made his ad- 
dress; recess for lunch was called. Before the jury had heen 
called, the plaintiff’s attorney had approached the writer sev- 
eral times with a big figure. He was curious to know just who 
our witnesses could be, as we apparently had none in or about the 
court room. We made him a much smaller offer than anything he 
had asked. It could readily be seen by one who knew, that he had 
some doubts about his case; but why, we could not ascertain. We 
suggested to him that we would rather try the case. The recess 
over, our attorney, after urging the writer to increase the offer, be- 
gan his address to the jury, when the plaintiff’s attorney arose and, 
addressing the court, desired the case to be discontinued, as it had 
been settled. He took our offer. We did not have a witness except 
the defendant himself, and he knew nothing about the accident. 
The bluff worked. While the foregoing bluff worked out all right, 
the successful adjuster is not always the big sest bluffer. The proper 
adjustment of claims is a science. 

While it is not necessary for an adjuster to be a lawyer, he must 
be acquainted with the general principles of negligence law. There 
are a large number of men in the field who, if they be given a limit 
within which to make a settlement, can succeed in keeping the amount 
within the limit, but they have no idea of the value of a case them- 
selves. They cannot pass upon the question of liability in a case 
unless that case is parallel with some other case they have handled. 
They lack the power of analysis. : 

Again, they do not acquaint themselves with the duration of the 
various injuries; they can make no prognostication of an injury: 
with them, arriving at an amount is simply a clever guess. To such 
the writer would suggest a careful study of Dr. Harbaugh’s Ad- 
justers’ Manual (published by The Spectator Company). 

The adjuster who knows his business, first satisfies himself on 
the question of liability (vehicle and many other public cases are 
settled irrespective of liability), then ascertains the nature and extent 
of the injuries; following this, the nature and amount of the 
claimant’s income. With these facts in mind, he has something on 
which to base his calculations. 

When a claimant insists upon your making the offer, get the 
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amount of salary he expects to lose, his doctor’s bills and other ex- 
penses, and add them together in his presence. If the whole amount 
is reasonable, make him a flat offer of that much. If you know he is 
exaggerating the amount, make him an offer of a portion of it, any- 
where upward of half. Let him know on what you have based your 
calculations, giving him your estimate of the duration of his dis- 
ability. Showing the average man figures often has a good effect. 
Of course, the above is presuming the case is one of liability and 
being settled on its merits, and not simply to avoid a suit. 

Considering the subject of amounts and limits, the writer has found 
it does not pay to place too close a limit upon an adjuster. Many a 
case has been lost because an impossible limit has been given a field- 
man. It is foolhardy, no matter how clever the adjuster is, to give 
him a limit of one hundred dollars on a case you are almost certain 
cannot be settled for twice that amount. The writer has known of 
instances where each visit of the adjuster to the claimant has raised 
the amount of the claim, when, if the fieldman had been properly 
handled from the office, at the first visit, settlement would have been 
made at one quarter the amount it finally cost. 

Let the office man thoroughly digest the case, determine a conserva- 
tive amount on it, and let a memo. to that effect be attached to 
the file. If the amount arrived at is the result of careful delibera- 
tion on the part of a competent man, the case will generally be settled 
at that figure. The writer for a number of years worked under a 
claim agent who adopted that method, and worked it with great 
success. 

There is nothing like being decisive. The vacillating claim man 
is the curse of the business. 

In conclusion, an adjuster can make a success of his profession 
and still be honest. More than one company has awakened to the 
fact that it pays to have clever men, but it does not pay to have 
those who are sly. A man who is wilfully dishonest with claimants 
will be dishonest with his employer if occasion should arise. Let him 
who is the executive treat his men as men, as far as consistent taking 
them into his confidence, and having occasional experience meetings 
where the fieldmen can tell of their troubles and successes, and in- 
culcate in them the feeling that the company’s business is their busi- 
ness and that every dollar saved to the company means an increase 


somewhere for them. INVESTIGATOR. 





THE DETROIT CONFERENCE. 


Abandonment of Policy Fees Urged—Tax Revision—Curtai!ment 
of Expense—Praise for Standard Form—Rate 
Revision—Election of Officers. 


On Sepiember 2 the Detroit Conference, composed of companies and 
associations writing accident and health insurance on the monthly pay- 
ment plan, met in convention at Niagara Falls. As seven conference 
companies have reinsured during the yéar, the membership now stands 
at thirty-eight. The meeting was called to order by President Louis 
H. Fibel. In submitting the report of the executive committee, chair- 
man J. B. Pitcher urged that the system of policy fees be abandoned, or 
that a revision of the system be provided. The committee on taxes re- 
ported that with the co-operation of the International Association of 
Accident Underwriters it hopes to bring about important amendments 
in the tax laws. F. S. Dewey delivered an address in which he advo- 
cated legislation to regulate the expense of procuring business, declaring 
that too much money was spent on the producing end and too little on 
the policyholders. On behalf of the committee on phraseology, Mr. 
Dewey submitted a report recommending that greater caution be exer- 
cised in the framing of policy forms. 

In his annual address Louis H. Fibel spoke on the friendly relations 
which existed between the conference and non-conference companies. 
More than a year has now elapsed since the companies forming the 
Detroit Conference adopted the standard policy form now in use, and 
experience has shown that the adoption of the policy was one of the 
wisest steps the conference has taken. Mr. Fibel urged co-operation in 
perfecting a rate schedule founded en actual experience in each class of 
occupation, as experience shows present ratings to be inaccurate in many 
Tespects. The president also urged co-operation in protecting members 
from the operations of dishonest agents. 

When the question of meeting place was considered, Boston was 
favored for the mid-winter meeting, and Detroit for the annual meeting 
in 1909. 

On the second day of the convention the following papers were read: 
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Casualty, Surety, Etc. 


“The Passing Show in Insurance,’” Max Cohen of ‘‘Views,’’ Washington, 
D. C.; ‘‘The Work of the Detroit Conference,” C. H. Boyer, Geneva Ac- 
cident Assurance Corporation; ‘Hernia,’ Dr. C. H. Harbaugh, presi- 
dent of American Association of Medical Examiners; ‘Stopping Leaks,” 
W. H. Howland, Fidelity Accident and Protective Society. After the 
reading of these papers the eighty delegates present made a trip through 
the Grand Gorge, and in the evening attended the annual banquet, at 
which John J. Lentz acted as toastmaster. 

The conference closed its three days’ convention on Friday with the 
election of the following officers: Louis H. Fibel, New York, president; 
L. .O. Chatfield, Detroit, first vice-president; R. R. Koch, Philadelphia, 
second vice-president; W. H. Howland, Saginaw, secretary; D. G. 
Stevens, Philadelphia, treasurer. The executive committee will select 
the next place of meeting, which probably will be Boston. 





MISCELLANEOUS NOTES. 





Liability Investigators Hand Book. 


Those whose duty it is to investigate accidents in cases where negli- 
gence is known or suspected are alive to the importance of securing 
all the facts as soon as possible after the occurrence of an accident, 
while the circumstances are fresh in the minds of witnesses. The haste 
and confusion incident to such events are likely to cause some important 
feature to be overlooked, and a reinvestigation seldom produces as 
satisfactory results as a prompt and thorough examination into the facts 
closely following the accident. 

In order to help investigators and adjusters of liability claims, as 
well as attorneys-at-law who are interested in negligence cases,-H. W. 
Dilg, who is chief investigator at New York of a prominent liability 
company, has compiled The Liability Investigators Hand Book, which 
has just been published by The Spectator Company. 

The plan of the book is to include as headings all distinctive words 
representing things or conditions which are likely to have any connec- 
tion with an accident, and these are so cross-indexed as to indicate the 
names of similar materials or circumstances. In addition, there are 
questions and suggestions following many of the words which will 
enable the investigator to seek all the information necessary for a 
proper understanding of the case under examination. These questions 
and suggestions are arranged, as far as possible, according to their 
relative importance. A preliminary chapter, which should be carefully 
read, embraces a number of useful “‘Hints to Investigators.” 

In order to partially indicate the scope of this valuable book, the 
topics beginning with ‘‘A” are here listed: Acid, actor, address, ad- 
mission, advertisement, adze, age, aged, agreement, aid, alley, alteration, 
amputation, arch, areaway, ashpit, asphyxiation. Quite a number of 
these topics have several subheads under them indicating different 
sources of danger and lines of investigation. 

This book of over 100 pages is well bound in flexible leather and is 
adapted for pocket use. It will be supplied by The Spectator Company, 
135 William street, New York, at $1.50 per copy, or at a lower rate in 


quantities. 





An Ingenious Advertisement. 


The following letter is being circulated amceng business men whom 
“Ella” addresses familiarly by their first names. Enclosed is the busi- 
ness card of Spencer & Co., accident insurance agents, who explain that 
it is one of their methods of getting business, and it worked beautifully: 


Dear John: Arrived yesterday, and decided to stay at the Marlboro. We are 
seeing all the sights, and, notwithstanding Charlie’s recent accident, we went for 
an auto ride this morning. The weather is grand, and you cannot imagine how 
we miss Charlie. Poor fellow! The doctor said it would be another two weeks 
before he would be up and about. ; 

Charlie’s operation and expenses have been enormous, but fortunately his 
disability insurance pays him $100 weekly, and this has been a great help. He 
asked me to send you this card, and wants you to be sure to send it to his 
friend Spencer. We expect to leave here to-morrow. Will go to Philadelphia 


and then home. Hastily yours. 
September 1, 1908. ELLA. 


The whole thing is a fake, false and deceptive. ‘“Ella’’ and ‘‘Charlie”’ 
are fictitious persons. The scheme is to get persons to apply to Spencer 
& Co., who expect to convert them into clients. 





Miscellaneous Casualty Notes 
—The Protective Disability of Boston, a small assessment concern which 
started in 1902, has reinsured in the Bay State Casualty. 
_T. L. Cox of Little Rock, Ark., has converted his agency into a corporation, 
with a capital stock of $25,000. The officers are: President, T. L. Cox; vice- 
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Fire Insurance 


president, H. E. L. McCollum; secretary, ™. E. Johnson; treasurer, Virginia Lee 
Smith. 

—Returns from the Insurance Department of Hawaii for the year ending 
December 31, 1907, show life and accident premiums of $17,119; losses and claims 
paid, $2278; employers’ liability premiums, $7480; losses, $1599; surety premiums, 
$17,973; losses, nil; plate glass premiums, $1403; losses, $17; burglary premiums, 
$51; losses, $17. 


Surety Notes. 

—Steps have been taken at Cleveland, Chicago, Detroit and other large cities to 
organize local boards or associations of surety agents for the general betterment 
of the business. 

—New York surety underwriters are much interested in knowing what com- 
pany was on the fidelity bond of Ricardo Rodriquez, chief of the Bureau of Sup- 
plies and Vouchers in the Havana (Cuba) postoffice, who was recently arrested in 
connection with the discovery of a shortage in that department amounting to 
$53,135. None of the companies having head offices in New York city was in- 
terested in the case. Postoffice employees have long been regarded by surety 
companies as a preferred class of risk. 





NEW YORK. 


Casualty Notes. 


—George L. Smith, for four years in the home office of the Fidelity and Cas- 
uality, succeeds H. H. Behse as assistant superintendent of the personal accident, 
health and physical liability aepartment. 

—George Lambert Smith has succeeded H. H. Behse as assistant superin- 
tendent of the personal accident, health and physicians’ liability departments of 
the Fidelity and Casualty at the home office. Mr. Smith has been with the com- 
pany for some time and has demonstrated his ability. 


Surety Notes. 


—The Surety Company of America, with a capital of $500,000 and surplus of 
equal amount, is being organized in New York. Offices have been secured in 
the Hudson Terminal building. 

—The International Fidelity Company of Jersey City is preparing to do a 
general fidelity and surety business. Heretofore the company has confined its 
business to employees of the Singer Manufacturing Company. 

—In answer to an anonymous call, a number of surety companies sent repre- 
sentatives to a meeting held at the Hotel Manhattan on September 4. The 
brokerage question and rebate evil were considered, and the general opinion was 
that a standard of compensation for brokers should be adopted. A committee of 
four was appointed to prepare a plan and report at a meeting to be held later in 
the month at the call of the committee. 

—The National Surety is now issuing a “hold-up extension” rider which will be 
attached to all bank burglary policies. The rider is as follows: ‘The insurance 
under this policy is hereby extended to cover direct loss by robbery of money, 
bullion, bank notes (signed or unsigned), checks, uncanceled postage and revenue 
stamps, express, postal and bank money orders, bonds, debentures, negotiable 
securities, certificates of stock, demand and time drafts, promissory notes (not 
overdue), caused by burglars or robbers compelling by force and violence any 
officer or employee of the bank to open the safe or vault at any hour of the day 
or night during the term of this policy.” 





CHICAGO AND THE WEST. 


Casualty Notes. 


—The Columbus Casualty Company of Columbus, Ohio, began business on 
September 1, with $100,000 cash capital. 

—The Loyal Accident Insurance Company of Chicago is reorganizing as a 
stock company, with $100,000, to do a personal accident and health business. 
The change will be consummated this fall. The new company will operate in the 
Middle West. 


Surety Notes. 


—George Lord of Detroit has been appointed Michigan State agert for the 
Illinois Surety. 

—The Empire State Surety has appointed Burtenshaw & Sibley of Detroit 
general agents for Lower Michigan. 

—Secretary Watkins of the Illinois Surety will visit New York, Buffalo, Wash- 
ington, D. C., and probably Pittsburg this week. 

—W. W. Durham, superintendent of the Chicago city department of the Lllinois 
Surety Company, has closed a contract for the Western, Southern and Pacific 
Coast business of the Postal Telegraph Company. 

—The Illinois Surety has been given the contract for bonding all the managers 
and employees of the Postal Telegraph Company in the West, South and on the 
Pacific Coast, the contract taking effect September 1. 

—The Inter-State Surety Company has been organized at Redfield, S. D., with 
a capital stock of $100,000. The incorporators are Peter Norbeck, Charles L. 
Nicholson, W. F. Corrigan, Cloyd D. Sterling. Attorney-General Clark is also 
interested in the company, which has deposited with the State Treasurer $25,000 
in securities, as required by the State law, 
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NEW ENGLAND. 
Casualty Notes. 


—The #Etna Accident and Liability has appointed Norman C. Stevens manager 
of the plate glass department which it is about to open. Mr. Stevens was for 
ten years in the plate glass department of the Fidelity and Casualty. 

—The Etna Accident and Liability Company of Hartford having decided to 
enter the field of plate glass insurance, announces the appointment of Norman 
C. Stevens as the department superintendent. Mr. Stevens has been for ten 
years. with the Fidelity and Casualty Company of New York, and has a thorough 
knowledge of the business. 


Surety Notes. 


—The Atna Indemnity has reinsured its Massachusetts fidelity arid plate glass 
risks with the American Bonding Company of Baltimore. 





PHILADELPHIA. 
Casualty Notes. 


—The American Assurance Company of Philadelphia is offering $50 in cash 
prizes to its agents. The above sum is divided into three prizes, one of $25; 
second prize, $15, and third prize, $10. 

—The German Commercial Accident of Philadelphia announces that its August 
business was a little less than double that of July, while the collection record 
indicates that twice as much business is being done as did the old company a 
year ago. Recent agency appointments are producing good results, and $100,00 
in premiums are looked for in the first year of the company. : 


—The German Commercial Accident of Philadelphia is issuing a travel, acci- 
dent and limited health policy which sells for$5 and provides $2000 in case of death 
by accident as specified, $15 per week indemnity for disability resulting from acci- 
dental injury as specified, and $15 per week indemnity for disability resulting from 
sickness as specified, and covers travel, elevator accidents, boiler explosions, 
anesthetics, burglar holdup, accident from horse vehicles or automobiles, freezing, 
burning buildings, bicycles, septicemia or blood poisoning, and knock-downs or 
run-overs, in addition to disability arising from twenty-five specified diseases. 





THE SOUTH. 
Surety Notes. 


—The Empire State Surety has appointed the Seaboard Fire Insurance Com- 
pany of Norfol«, Va., its agents for Norfolk and vicinity. 

—M. W. Nash of Greensboro has been appointed North Carolina general agent 
of the National Surety, succeeding George A. Nicoll of New Bern. 








REPORTS OF FIRE INSURANCE COMPANIES. 


Ginners Mutual Underwriters, San Angelo, Tex. 


This is an inter-insurance association operated under the copartnership laws. 
Its members make a deposit on entering, and each gives a note to secure pay- 
ment of such assessments as may be necessary, if any, to meet losses. Its 
losses are said to have been shodevate during the past year. W. L. Rose is 
president, and T. E. Cullender is treasurer. The association is reported to have 
about $1,500,000 of insurance in farce. 


North Carolina Fire Insurance Company, High Point, N. C 


The North Carolina Fire of High Point, N.C., which began business in March, 
1906, has reinsured in the German-American of New York. 


Scottish Fire Insurance Company, Fayetteville, N. C. 


At a recent meeting of the stockholders of the Scottish Fire of Fayetteville, 
N. C., it was decided to move the main office of the company to Charlotte. 








Heencp Wants. 








WANTED—A few experienced Life Insurance Stock salesmen 
who can furnish gilt-edge references, to place stock fora 
Million Dollar Company. The first of its kind to organize in 


its respective State. Address R., care of The Spectator 
P. O. Box 1117, New York City, N. Y. 





WANTED 


A wide-awake life insurance salesman who can appoint and 
work with agents as well as being an individual producer. 
Salary and commission to experienced man. Write stating 
age and experience, to C. C. Wyandt, Abilene, Kansas. 
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Higency Wants. 


Prominent Agents and Brokers. 








THE EMINENT HOUSEHOLD OF 


COLUMBIAN WOODMEN 


ATLANTA, GEORGIA 
STRONG, SECURE AND SURE 

i ity, Total Disability, Partial Disability, Seventy, Loss of Eye, 

pong Spee Praag ny Broken pag pos poo Yay Ans ‘ -" 7” os Ss 
Forfeiture of Insurance while Hl and Mentally Disqualified. 

BROADEST IN BENEFITS. PROMPTEST IN PAYMENT OF 

CLAIMS. STRONGEST IN FINANCIAL PLAN, 

No Order nor Company in the World dares challenge these Points. 
Larger surplus in ratio than any ever organized. Trebly larger surplus than any other Order 
at double the age. 
The Family Fraternity. | The Premium Fraternity. | The Permanent Fratemity. 
Good Opportunity for Stock Company Agents and Fraternal Organizers. 


ERS : than B. Frost. J.G.St. Amand. Peter F. Clarke. Price E. M ,M.D 
aia rte + 7, th A. Evans. Counselor: Hon. Hoke § Smith. 2 a’ Ht 





OPPORTUNITY for managers and solicitors for the 
latest and approved plan of industrial insurance. Will 
give liberal renewal contract. Call or write 809 Mutual 
Life Building, Buffalo, N. Y. 





An interesting proposition to those carrying 


FRATERNAL INSURANCE 


Liberal Commission to Agents, 


AMERICAN SERVICE UNION, 253 Broadway, N. Y. City 
Company Representation Wanted. 














The agency of one or more Fire Insurance Companies is wanted for 
this City and State. I am well and favorably known and control de- 
sirable business, which can be greatly increased through representation 
of conservatively conducted companies. 


JULES A. GAUCHE, 


904 Gravier Street, New Orleans, La. 








Attorneys. 








Insurance and Adjusting, 15 Years. 
Corporation Insurance Law Practice, 12 Years. 


T. F. HANLON, Adjuster and Attorney 


BALTIMORE, MD., Calvert Bldg. WASHINGTON, D. C., Colorado Bldg. 
(Address Washington) 

Insurance losses. Claims for damages to person or property. Inspections and exami- 

nations made. Reports supplied. Legal evidence secured with which to prosecute or 

defend suits at law or in equity. The law (decisions of highest courts) governing insur- 

ance and negligence of employers and others for damages. Territory: go anywhere. 

(N. B.) Member Bar U. S. Supreme Court. 


Experience { 








Reporting and Hdjusting Companies. 


THE HOOPER-HOLMES INFORMATION BUREAU 
87 NASSAU STREET, - NEW YORK CITY 
INSPECTION DEPARTMENT 

This Bureau, through its inspectors and local correspondents, is prepared to make prompt and 
{horough inspections and investigations of applicants, claims, agents, and medical examiners, for 
life an acclland companies at all points throughout the U. S. and Canada. We offer exceptional 
facilities for service of this character, having over one million records on file for reference. We 
have recently acquired the business of the Holmes Mercantile Agency of New York, thus adding 
materially to our facilities, Blanks for reports furnished on application. No contract or sub- 
scription required, bills being rendered monthly. 

W. DE M. HOOPER, President. BAYARD P. HOLMES, Vice-President 

















Undependent Hdjusters 


HRASHER HALL 
Independent Adjuster 
Large stock losses where book statements enter into 
the adjustments a specialty. Gives personal attention to 
settling losses anywhere in the West or South. Addres, 
159. LaSalle. Street, Chicago, Ih 











PERCY B..BUTTON 


ROCHESTER, N. Y. 


New York State Manager 


Humboldt Fire Insurance Co., of Pittsburg, Pa. 
Teutonia Fire Insurance Co., of Pittsburg, Pa. 


RWIN & GRIFFIN, NEW ORLEANS, LA. 
General Agents, Louisiana and Mississippi. 


Delaware Fire Insurance Company of Delaware. 
National Lumber Insurance Company of Buffalo, N. Y. 
Adirondack Fire Insurance Company of New York. 
Lumber Insurance Company of New York. 
City of New York Insurance Company. 
Frankfort Marine and Accident Insurance Company of Germany. 
New York Plate Glass Insurance Company of New York. 








ARRY M. COUDREY AGENCY CO. Correspondence Solicited 

General Insurance Agentsand Brokers 1326-1346 Pierce Building, ST. LOUIS 

Commissions Paid Non-Resident Agents and Brokers. Long Distance Telephones 
Representing: 

Norwich Union, Hamburg-Bremen, Philadelphia Underwriters, Fidelity, Orient, New 
Hampshire, Austin, Ohio German, Conn: eld, Phoenix of England, 
General Accident, U.S. Fidelity and Guaranty Co., N. Y., Plate 
Glass, London Guarantee and Columbia 





HeErsBert Buxton, Pres. and Mgr. L. Austin Joxnson, Sec. 


UXTON INSURING AGENCY, 


GENERAL INSURANCE, 63 Wut1am Street, New Yors. 
Correspondeace Solicited. 


S| W. BEALS 
. New York Suburban Territory 





Full Commissions Allowed 
76 William Street, New York City 


Brokers Protected 
Telephone 3052 John 





OBERT R. TUTTLE, 
: SYRACUSE, N. Y. 


Manager Eastern Department for six reliable 
fire companies. 


Correspondence invited concerning agency or surplus lines 





HE JOHN L. DUDLEY, JR., COMPANY 
FIRE UNDERWRITERS 


UNITED STATES GENERAL AGENTS 


Law Fidelity and General Insurance Corp., Ltd., of London 
Law Car and General Insurance Corp., Ltd., of London, 


Surplus Lines Throughout the United States Handled for Brokers, 
Correspondence Solicited 
PROMPT SERVICE GUARANTEED 


45 WILLIAM STREET, NEW YORK. 





WARREN M. KIMBALL & CO. 


84 WILLIAM STREET, - . - NEW YORK CITY 


Surplus Lines 


Strong European and American 
Stock Companies and London Lloyds 


Prompt Service 


Liberal Commission 
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Prominent Hgents and Brokers. 


Actuarial. 








H. E. SCHARLACH 


FIRE UNDERWRITER 


U. S. Attorney 
Property Insurance Co., Ltd., of London 


Surplus Lines wriiten throughouc the United States and Canada. 
Correspondence Solicited. 


306 CALIFORNIA STREET 
SAN FRANCISCO, CAL. 


Surplus Insurance 
British Companies and London Lloyds 


Sprinklered and Unsprinklered Risks written in any amounts up to $100,000, 
Immediate binders given, and Losses paid promptly at New York Office. 
LIBERAL COMMISSIONS paid to Brokers. 


SEDDON UNDERWRITING COMPANY 
Telephone, 3795 John Ches. A. Seddon, President 
Loudoun Oilice, 29 & 30 Old Jewry, E. C. 84 WILLIAM STREET, NEW YORE 








Established 1870. 


AN HOUTEN & SHERWOOD COMPANY 
LOUIS SHERWOOD, President. 


15 EXCHANGE PLACE, - ~- - = 


General Insurance Agents for New Jersey. 
Fire, Casualty, Automobile, Plate Glass, Fidelity Bonds. 


JERSEY CITY 





L. PETTIBONE & CO. 
Surplus Lines 
NEW YORK 


Best Companies Prompt Service 


19 Liberty Street 





W. C. Bennett. ESTABLISHED 1869. J. Burns Allen. 


HARLES TREDICK &CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia Pa. 
Special Attention Given to Surplus Lines 





CHURCHILL WHITTEMORE CO. 
. 118-120 N, FOURTH ST. (Ist Floor Pierce Bldg.), ST. LOUIS, MO. 


Commonwealth, North River, Continental, Spring Garden. Saint Paul, Commerce, Williamsburgh City, Mercantile, 
Nassau, Camden, Eastern, Granite State, Sea . Rhode Island. Stuyvesant, Ius. Und.S, G., Pacific, United States, 
Commission allowed Non-Resident Agents on Insurance on ST, LOUIS properties, 








Prominent fgents and Brokers at Chicago. 


M. L. C. FUNKHOUSE.: 
MONTGOMERY & FUNKHOUSER 
INSURANCE AGENCY 
159 La Salle St., National Life Building, CHICAGO, ILL. 

: jiremen’s Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; Jefferson Fire Ins. Co. 








GEO W. MONTGOMERY 


‘‘hiladelphia; Western Ins. Co., of Pittsburgh, Pa.; Farmers & Merchants Ins. Co. 
‘acoln, Neb.; and Lloyds Plate Glass Ins. Co., New York. 


Fictuarial, 


AVID PARKS FACKLER 
Ex-President Actuarial Society 
EDWARD B. FACKLER, LL.B. 
Fellow Actuarial Society 
CONSULTING ACTUARIES 
35 Nassau Street, New York (Rooms 1404-5) 

















M M. DAWSON, F. I. A. 
Q CONSULTING ACTUARY 


Member of the Actuarial Society of America, Fellow of the Institute of Actuaries, 
Member of the Deutscher Verein fuer Versicherungs- Wissenschaft, Etc. 


76 WILLIAM STREET, NEW YORK CITY 





wo C. WRIGHT, 


Successor to ELizuR WRIGHT 


CONSULTING ACTUARY. 


Accurate Work. 
Accounts Systematized. 


Thorough Experience. 
Examinations. Valuations. 


45 MILK STREET, Rooms 701 and 708, BOSTON, MASS. 


Western Union Code. Cable Address, ‘‘ Actuary” 





Waa: J. HARVEY, F. I. A. 


Fellow of the Institute of Actuaries of Great Britain 
and Ireland 


CONSULTING ACTUARY 


Address care of COLONIAL LIFE INS. CO | JERSEY CITY, N. J. 





~ 


—— BARNETT, 


CONSULTING ACTUARY, 


§02-3 PETERS BUILDING, ATLANTA, GA. 





R E. FORSTER, 
CONSULTING ACTUARY, 


Arcade Building, PHILADELPHIA 





re W. GLOVER, Ph.D. (in mathematics) 
Consulting Actuary, 


620 Oxford Road, Ann Arbor, Michigan 





J H. NITCHIE, 
ACTUARY 
153 LA SALLE STREET 


919 Association Building 


\ Central 739 


Telephones } Auto 3992 CHICAGO 





P AUL L. WOOLSTON, 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT, 


630 MAJESTIC BLDG., DENVER, COL. 





REDERIC S. WITHINGTON, 
CONSULTING ACTUARY 
1012-1013 Fleming Building Des Moines, lowa 


Thirty years’ experience in Mutual 672 
Large and small companies and Telephone < Iowa (Long 
as Actuary of Iowa Insurance Department Distance) 284 


Examinations, Valuations, Premiums, Policy Forms, Etc. Accurate work assured 


H W. BUTTOLPH 
e 


CONSULTING ACTUARY 





LAW BUILDING, INDIANAPOLIS, IND. 
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Cpe DYRE ELDRIDGE 
CONSULTING ACTUARY 
NEW YORK CITY 


Temporary Address: 
RIVERDALE-ON-HUDSON 
Telephone, 1635 Yonkers 


(30 Years’ Experience. The National Fraternal Congress Table of Mortality was 
graduated by Mr. Eldridge.) 








Public Accountants and Auditors. 








7 aceaiiaiac F. JUDD & COMPANY, 


Certified Public Accountants 
Insurance Accounting a Specialty 
Home Office, - - = = 140 NASSAU ST., NEW YORK 


Cable Address. ‘‘Audit’’ Telephone, 5550 Beekman 


‘Life Insurance Loans and Investments. 


IFE INSURANCE POLICIES PURCHAS!D. 
LOANS ON SAME AT 6 PER CENT. 


£ndowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 


Seference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, Eourras.e Buripinc, Caicaco, ILL 




















“THE PROBLEM OF THE AGENT” 


We will mail you FREE, the above pamphlet and several others 
that tell things of interest to general and local life insurance 
solicitors. We will also tell you about our Course of Insurance 
Salesmanship. You are interested, so write today. 


INSTITUTE INSURANCE SOLICITORS 
Box 236 E. PEKIN ILL. 








Attorney General of Ohio has ruled that Board 
Contracts are legal, the Insurance Department 
concurring. Fifty expert board contract men 
wanted immediately. Liberal advances. Address 
“D.H.G.,”’ care of The Spectator, P.O. Box 1117, 
New York City, N. Y. re “ % s 3 








The Volunteer State Life Insurance Company 


CHATTANOOGA, TENN. 


January, 1908 


Insurance in force $10,474,000.00 
Assets ‘ ? : 453,170.54 
Surplus to Policyholders . 220,263.50 





Plain, simple life protection expressed in plain, simple contracts. 


GRINNELL’S ESTIMATOR AND BUILDERS’ POCKET COMPANION. 
ai ee db aan er 
of besicing from excavating to finishing... By its aid the cost of on erdinary ildi 
ubuhy oad uridtubainn ciednvwiseduide cvaidyia. 
Will be mailed to any address on receipt of $1.00. 
THE SPECTATOR COMPANY, 135 William Street, New York. 











“THE GOLDEN WEST” 


PROSPERITY and O?PORTUNITY go hand in hand with the 
Agents of 


The Colorado National Life 


Assurance Company: 
OF DENVER, COLORADO 


YOUNG—AGGRESSIVE—SUGGESSFUL 
CAPITAL, $100,000 
A Record Unequaled in the Annals of Life Assurance 


MANAGERS AND AGENTS WANTED 


or several Inter-Mountain States. Rare opportunities for good men. 


Our Agents Are All Making Money. WHY? 
ARE YOU &%?Svirp > 
{t will pay you to write NOW to 


THE COLORADO NATIONAL LIFE ASSURANCE COMPANY 
DENVER, COLORADO 


The FRANKFORT 
wa pire atass INSURANCE COMPANY 


of Frankfort-on-the-Main, Germany 








ESTABLISHED 1865 


TRUSTEES 


RICHARD DELAFIELD, Pres. of National Park Bank. 
ERNST THALMANN, of Ladenburg, Thalmas & Co. 
STUYVESANT FISH, 214 Broadway N. Y. 


United States Department, 100 William St., New York, N.Y. 
C. H. FRANKLIN, U. 5. Mgr. and Att'y. JNO. M. SMITH, Sec. U. S. Branch 


Employers, Landlords, Contingent, Vessel Owners, General, Druggists, 

Physicians, Elevator and Public Liabilities, Workmen’s Collective, Teams, 

Burglary, Individual Accident and Health, and Industrial Accident and Health 
OEPOSITED WITH INSURANCE DEPARTMENTS IN THE 


UNITED STATES FOR PROTECTION OF POLICYHOLDERS $600,000.00 
AGENTS WANTED FOR UNOCCUPIED TERRITORY. 





Hartford Life Me wice Co, 


HARTFORD, CONN. 
CHARTERED 1866 





GEO. E. KEENEY, - = President 


The Agent of this Company has good gains for 1907 to help him sell 
the new policies the Company has put on the market for 1908. 


Over $32,300,000 Paid Beneficiaries, 


Find out what we can do for you in twenty States. 





UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old established pub- 
lishing house of Charles & Edwin Layton of London, England, whose long list of publications 
on fire, life, marine and other branches of insur.. .ce embrace the most valuable and standard 


tises on these subjects. 
_ , SEND Five Cent Stamp For CATALOGUE. 


THE SPHCTATOR COMPANT 
135 WILLIAM STREET, NEW YORK 
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Accident and Health Claims 


EASILY SETTLED WITH 


THE ADJUSTER’'S MANUAL 


Cc. H. HARBAUGH, M. D. 


President American Association of Medical Examiners 


This splendid manual for the settlement of accident and 
health claims by giving an adjuster the prominent signs and 
symptoms, the length of total and partial disability on 
accident claims and house confinement when an illness has 
caused disability, together with the effects on the insurability 
of the risk has met with the most pronounced success. The 
book is of great value to inspectors and adjusters of steam 
and electric railroads and committees of fraternal organiza- 
tions, saving its cost on almost every claim adjusted. 

The Adjuster’s Manual is used and endorsed by the 
claim department of every leading Casualty company in 
the United States. 





Price, in Flexible Leather Binding, $2.00 


A Liberal Discount will be allowed on orders of one hundred or more copies 
Address all orders to 


THE SPECTATOR COMPANY 


Sole Selling Agents 
135 William Street 


Chicago Office NEW YORK 


159 La Salle Street 





C. K. Holloway, Prez. 0. P. Conaway, Sec’y _O. G. Parker, Treas, 


wit, 
FIRE INSURANCE 
COMPANY 


Main Office, 171 La Salle Street, Chicago, Ill. 


Eastern Department, 84 William St., New York 
W HILDEN & HANCOCK, Mors. 


Surplus to Policyholders, sunc 30, 1908, $285,667.71 


Strictly an Agency Company 


Applications for representation will receive prompt con- 
sideration 








The New Business of 


THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE U. S. 


for the first six months of 1908 is 55% greater than 
that secured during the first six months of 1907. The 
prosperity which Equitable agents are enjoying is 
destined to increase, because,— 

EQUITABLE policies are readily sold by reason of the 
endorsement of the State of New York and the Society’s 
great financial strength. 


EQUITABLE death claims are almost invariably the first 
to be paid, enabling the Equitable agent to secure what 
local business may result therefrom. 


EQUITABLE agents are furnished with better canvassing 
material than is supplied by any other company. 


EQUITABLE agents receive advantages and aid from their 
General Agents not usually accorded by other com- 
panies. 


EQUITABLE liberality and fair dealing toward policy- 
holders and agents alike, make it the best Company to 
insure in and the best Company to represent. 

Agents of character and ability desired. 

For Particulars address: 


GEORGE T. WILSON, 2nd Vice-President 
120 Broadway, New York 

















MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 


A Reference Book For she Uso of 
Fire Insurance Men <n General. 


PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 
(By mail, postage prepaid, $3.10.) 


The “Manual” has been carefully compiled for the particular 


use of: 


Fire Protection Engineers. Inspectors. 

Raters. Local Board Officials. 
Special Agents. Adjusters. 

Examiners. General Agents. 
Company Officers. Agents. 

Brokers. Solicitors. 

Insurance Clerks. Archiiects. 
Contractors. Engineers. 

Builders, Technical Schools. 
Students. Property Owners. 


And all others interested in Fire Hazards, Inspections: and the 
Safe-guarding of Property. 


PUBLISHED BY 


The Insurance Field, 


(Chicago-Louisvilie-Atlanta) 
P. 0. BOX 607A, - - LOUISVILLE, KY. 











